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Is an Unfailing Supply 
of LIVE Prospects Possible? 


“Lite Insurance would be a good 


business if ...”’’ and usually the IF has to do 


: ! 
with prospects! To men who are contemplating entering the 
life insurance business the prospect of a 


WITH THESE TOOLS IN dearth of LIVE prospects seems a sufficient 
YOUR KIT YOU CAN MORE barrier to further consideration of life insur- 


EFFECTIVELY SELL LIFE ance as a profession. 
INSURANCE 


An up to date CANVASSING . . a 
] .PORTFOLIO which ‘tells the Yet the prospects for life insurance are in 
story of life insurance im a numerable. Paradoxical as it may seem it is 
way that every prospect can 
understand. It is graphically because they are so numerous that they are 
illustrated with charts and 


drawings. hard to find. The solution lies in what we 
2 An illustrated brief—a new in- 


e novation. 


mean by “prospects.” Most of those in- 


A pre-approach plan that ac- numerable “prospects” we talk about are 
e tually CONVERTS “suspects” a a 
into prospects. merely “suspects.” That is why the Bank 


6 sae a 4 ee Savings Life agent uses a pre-approach plan 
Special plans for children of which converts suspects into LIVE pros- 


e all ages. 


pects. 
Lowest rates consistent with 
e sound actuarial practices. 


7 A new plan of agency coopera- 


e tion. 


Why not find out more about this plan which 

‘ assures you of an unfailing supply of LIVE 
—'" prospects? Write George L. Grogan, Man- 
ager of Agencies, today. 


The BANK SAVINGS LIFE INSURANCE COMPANY 


Topeka, Kansas 
Admitted Assets $3,519,222.00 Insurance in Force $29,336,040.00 
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GENERAL AGENTS 


Capable men desiring to build their own General Agencies may 
obtain exclusive territory of their own choice with this progressive 
young company. We accept all classes of life risks, age one day to 65 
years. Our best uncontracted territory includes: 


INDIANA— OHIO— MICHIGAN— 
South Bend Lima Calumet 
Elkhart Toledo St. Joseph 
Michigan City Springfield Battle Creek 

ILLINOIS— IOwWA— MISSOURI— 
Peoria Waterloo Joplin 
Mt. Vernon —— City Springfield 
Mexprabore Council luffs _— City 

Dubuque Moberly 


For further information communicate with 


A. O. Hughes, Vice-President in Charge of Agencies 


Farmers National Life Insurance Company 
OF AMERICA 


3401 South Michigan Ave., Chicago, Illinois 
































ARKANSAS 
The Land of Opportunity 


For Men and Women who seek liberal 
m= Agency Contracts with a Progressive 
Company. 





9 Quah >- 


J. W. Middleton, Jr., is our Manager for 

Western Arkansas and Eastern Okla- 

homa, with present headquarters at 
Mena, Arkansas 


<em> 


Write him in confidence and let your first 
letter tell what you can do. 


LOUISIANA STATE LIFE 


Insurance Company 


HOME OFFICE 
SHREVEPORT, LA. 


IRA F. ARCHER 
Superintendent of Agencies 





Central States Life 


Insurance Company 


ST. LOUIS, MO. 








—— 


Agency Openings in 


ARKANSAS MISSOURI 
CALIFORNIA MONTANA 
COLORADO NEBRASKA 
FLORIDA NEW MEXICO 
IDAHO OKLAHOMA 
ILLINOIS SOUTH DAKOTA 
KANSAS TEXAS 
MINNESOTA UTAH 
WYOMING 
o 
J All Ages up to 65 


Participating and Non-Participating 
Standard and Sub-Standard 
Disability and Double Indemnity 


- Assets: $10,000,000 
INSURANCE IN Force: $90,000,000 
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its Practical 
Profit Sharing Banker’s Plan 





: Central Life omiener ‘Companiy 


Of Illinois 


Liberal General Agency Contracts offered 
To High Class Salesmen and Organizers 


Who are prepared to capatalize 


Sales Service, including: 
Circularizing Campaign 


Practical Sales Course 
which attracts and 


equips new representatives. 





Dividend factors, mortality 1924-26, 34%. 


Operating in twenty-two states 
COLORADO M 
FLORIDA M 
INDIANA 


W. H. HINEBAUGH, President 


—— 


COMPANY OF IL 
CHICAGO 











Ratio, 
invested funds, 6.03% 


W. R. WILSON, Vice-Pres. & Agency Dir. 


Participating and Non-Participating Policies, 
Child’s Policies from date of birth, Mortgage Coverage, 
Non- Medical, Preferred Risk Policies. 








assets to liabilities, 1.11%, interest earned on mean 


with excellent General Agency openings in 
ICHIGAN PENNSYLVANIA 
ISSOURI (TAH 
OHIO WYOMING ° 
S. B. BRADFORD, Secretary 


F F Oil 
20 A MICHIGAN Biv 


“CENTRAL UFE INSURANCE: 
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A New Plan to Solve 
An Old Problem 


How to gain the confidence of new prospects is an 
old problem. 


The Ohio National Life Juvenile Policy helps to 
solve this important problem. 

The policy is issued at birth and up to age 11 in 
amounts from $1,000 to $10,000, with premium 
waiver in event of total disability or death of the 
father. 

Every father is interested in his boy or girl. The 
juvenile policy is something for his boy or girl. 
He is interested. You get his confidence and he 
places all his life insurance with you. 

The Juvenile Policy is only one of the many services 
that makes it “Pay to Tie Up with the Ohio 
National.” 


General Agent wanted at Dayton, Ohio.—Other 
valuable territory open. 


THE OHIO NATIONAL LIFE 


INSURANCE COMPANY 
CINCINNATI, OHIO 


E. E. Kirkpatrick 
Sup’t. of Agents 


T. W. Appleby 
President 











SPEEDY 
SERVICE 


On 94% of all applications received at 
the Home Office in June the Midland Mutual 
issued policies as applied for. Over 60% of 
these policies were mailed out in twenty-four 
hours after applications were received. 
Fewer than 6% were rated up and only one- 

half of 1% were rejected. 


General Agency opportunities now 
open in Indiana, Illinois, California, 
Michigan, Pennsylvania, Maryland, 
New Jersey, Virginia, West Virginia 

and Washington, D. C. 


THE MIDLAND MUTUAL 
LIFE INSURANCE CO. 


COLUMBUS, OHIO 


**It’s Performances Exceed Its Promises”’ 
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years’ growth of the 
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..$'700,000,000! 


record of achievement, and especially is it proud of its pres- 

ent position in the list of America’s great insurance Com- 
panies. It is ene of the leaders—and one of the fastest growing 
Companies in the Country. Its business has more than doubled 
in the past five years. Its assets have nearly trebled. 


T:: E Missouri State Life is proud of its 35 years; proud of its 


The Company today has more than $700,000,000.00 of life in- 


surance in force. It is the largest life insurance Company in the 


great southwest. 


The spirit of progress which characterizes the Missouri State Life 
and which is responsible for its remarkable growth is the result 
of broad vision and wise management. The men who control the 
Missouri State Life are men of wide experience, men who are ac- 
customed to big scale business—great Commercial and Industrial 


leaders of the Country. 


It is this spirit of progress that has made the Missouri State Life 
the great, outstanding Company that it is—A great Company daily 


growing greater. 


Missouri State Life Insurance Co. 


Home Office, Saint Louis 





M. E. Singleton, President 


Three Quarters of a Billion Before the Year Ends! 
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LIFE MEN FIND GREAT 
INTEREST IN AVIATION 


Practices Followed by Company in 
Granting Insurance to Flyers 
Reviewed 





MORE LIBERAL IN CANADA 





United States Companies Generally Re- 
fund Extra Premium and Limit 
Amount Issued 





Aviation in- 


NEW YORK, Aug. 18 
attracted 


surance has increasing atten- 


tion here of late both in insurance circles 


and among the general public on 


count of the wide publicity given the 
relatively large general covers recently 
written on the famous “We,” Charles A. 


of St. Louis,” 


many of 


Lindbergh and his “Spirit 
Anthony Fokker 
planes designed and 
him. Efforts are now being made, it 
is said, to secure adequate life insurance 
and other coverage for all members of 
Commander Richard E. Byrd's party in 
its proposed flight to the South Pole. It 
is also reported that insurance will 
be obtained for Lieut Alired J. 
liams, who will pilot the new 
horse- power racing ne. 
In addition to liability, 
age = fire insur 
bergh obtained a 
with the United States Life at an annual 
premium of 25 with his mother 
named as beneficiary. The policy written 
n the life of Mr. F issued 
vy the United States is reported 
to have been twice as large—for $50,000, 
which is double the maximum usually 


allow € d. 


and 
the 


manutactured 
by ; 


1 


soon 
Wil- 
1,200- 


dam- 
Lind- 


$25,000 


property 
ance, Colonel 
life policy o! 


$598 





okker, also 


Life, 


Turn Down German Aviatrix 
hand, An 
declined to 

daring 


lerican com- 
insure Thea 
German aviatrix, 


the other 
lies have 
ascne, the 





who hopes soon to make a record as 
the first woman to hop across the At- 
lantic. Failing to obtain insurance here 
through Barber & insurance 
experts specializing in all forms of avia- 
tion covers, Fraulein Rasche finally ap- 
plied to a firm in Hamburg, Germany, 
and obtained a general policy providing 








30,000 marks for accident to her me- 
thanic, 20,000 marks for death of me- 

ic, 25 marks daily for mechanic if 

4 ll, 20,000 for her own death, 30,- 
900 tor any accident to her, 40 marks 
daily in case of illness, 25,000 marks 
lor d to plane, 175,000 for acci- 
ent hability and 75,000 for damage in 
making any forced landings. For this 
Policy she is said to be paying 22 per- 
cent of the total policy for flights in 
Ge ny and 33 percent for flights 
vhile here. 


as a good risk, 
companies were of the opin- 
ion that the attractive blonde aviatrix is 
hat too daring in her stunt flying. 
h as Colonel Lindbergh was 
ssful in obtaining insurance in 
fi his demand for freedom to do 


In deciding 
American 


t her 


against 





Stunt 


nts or whatever he pleased in the air 


EXPECT NEW COMPANY 


NATIONAL 


BANKERS PLAN 


Belief Is That Enterprise Started in 
New York Will Soon Be 





Consummated 
Following the announcement that Ac- 
tuary Porter of the Indianapolis Life 


would go to New York to become con- 


nected with the office of Clarence Hod- 


| shortly. 


ac- | 


| cer. 





son Company it is expected that Mr. 
Hodson’s plans for developing life in- 
surance companies will be consummated 
His concern is promoting a 
new company under the name of the 
Bankers National Life of New Jersey 
which will have its head office at Jer- 
sey City. It is expected that this office 
will be open about Sept. 1. R. R. 
Lounsbury, is the chief executive offi- 
Mr. Lounsbury is closely associ 
ated with the Bankers National Life 
of Denver and the Bankers National 
Life of Jacksonville, Fla. Mr. Louns- 
bury has had considerable insurance ex- 
perience along executive lines. It is 
understood that Harry G. Austin of 
Chicago, who was formerly president of 
the Old Conoly Life, be elected an 


will be 
officer of the Bankers National Life of 


New Jersey 


while on his country-wide tour, the 
question naturally arises as to what 
practices are followed by the companies, 
particularly the life companies here and 
in Canada, in issuing policies on flyers 


Canadian Companies More Liberal 


In general, Canadian life companies 
are more liberal in underwriting flyers 
than American companies, having had 


Without 


Crown Life of 


more experience in the field. 
increased premiums, the 
Toronto, the Montreal Life and the 
North American Life offer in certain 
cases to those who fly frequently a 
policy with a rider attached limiting the 
amount payable in event of death from 


aviation to the amount of premiums paid 
—the first two companies also paying 
compound interest on these premiums 
at the rate of 5 and 6 percent, respec- 
tively. The policies offered are 20-pay 
life or 20-year endowments at ordinary 
rates. The only American company 
offering such a policy, according to a 
recent survey, is the Oklahoma Life. 
although the Connecticut General 


recently offered a somewhat similar pol- 
icy, but good only for two years on a 
non-renewable term basis. 


Various Plans Offered 


The Confederation Life of Toronto 
requires no extra premium, but death 
from aviation limits payment on policies 
to the reserve, which is slightly larger 
than the cash value. The Mutual Life 
of Waterloo, Ont., writes 20-vear en- 
dowments on flyers, placing a lien of 90 
percent aga the policies to protect 
itself in event of death due directly or 
indirectly to flying. The lien decreases 
1/15 each year until it is entirely wiped 


inst 


out at the end of the 15th year. The 
Great West Life of Winnipeg insures 
members of the Canadian Air Force. 


paying 25 percent of the face value of 
(CONTINUED ON PAGE 14) 


| BEHA ASKS FOR DATA 
WILL SOON BE LAUNCHED | 





ON ACQUISITION COST 


BASIS FOR THE REQUEST 
Will Make Recommendation for Changes 
in Section 97 of the New York 
Insurance Law 





NEW YORK, Aug. 18.—Superintend- 
ent Beha of the New York department 
has sent to all companies licensed in 
that state a request for detailed infor- 
mation as to acquisition cost. The sup- 
sition is that the department will 
recommendations for the amend- 
ment of Section 97 of the New York 
insurance law governing limitation of 
expenses of life companies. Superin- 
tendent Beha is seeking information as 
to last year’s experience. The depart- 
ment has held a number of conferences 
with actuaries on Section 97 looking to- 
ward some practical recommendations. 
Superintendent Beha evi idently feels that 
provi sions of this section do not 
meet as they should present- day condi- 
tions owing to so many changes in pol- 
icy forms and new kinds of insurance. 


p« 


, 
mane 


the 


Items Sought by Beha 


The items on which information is 
sought by Mr. Beha include: “Com- 
missions on first year’s premiums; com- 
pensation not paid by commission for 
ces in obtaining new insurance; 
salaries and expenses made or incurred 
branch offices and other lo- 
cal offices, but excluding salaries and 
expenses of local salaried agency super- 
visors; salaries and expenses of persons, 
if any, on the home office pay roll who 
are regularly employed in traveling in 
field, in supervising agencies or as- 
agencies to write new business; 
and expenses of local salaried 
agency supervisors; first year’s pre- 
miums; renewal premiums; expenses of 
medical examinations and inspections of 
risks: gross advances to 
advances to agents; ex- 
penses of advertising, printing, station- 
ery, postage, telegraph, telephone and 
express; first year expense margins cal- 
culated in accordance with the present 
provisions of Section 97; first year ex- 
penses su bject to the present limitations 
of Section 97; total expense margins cal- 
culated in accordance with the present 
provisions of Section 97; total expenses 
subject to the present limitations of Sec- 


servi 


in agenc ie Ss, 


the 
sisting 


salaries 


propose d 
agents; net 


tion 97; amount of insurance in force 
Dec. 31, 1926: amount of insurance in 
force Dec. 31, 1926, according to plans 


of insurance, and amount of insurance 
issued and paid for during 1926, accord- 
ing to plans of insurance.” 





Paid Mine Accident Claims 


As an aftermath of the recent explo- 
sion in the West Kentucky Coal Com- 
pany’s mine at Clay, Ky., the Metro- 
politan Life has paid, or authorized for 
payment, a total of $9,300 in death 
claims to beneficiaries of thirteen miners 
killed in the accident. The amounts 
ranged from $500 to $1,000, and repre- 
sented group insurance carried by the 
men under a contract made by the coal 
company in 1920. Since that date, the 
Geath and disability claims paid under 
this group insurance contract have ag- 
gregated $118,000. 


MAKING INVESTIGATION 
OF PENSION SYSTEMS 


w. S. Bureau of Labor Statistics 
Compiling Material on Nation- 
Wide Scale 


COMPREHENSIVE ANALYSIS 


Will Cover All Important Plans in 


Country, Excepting Only Small, 
Local Ones 


WASHINGTON, D. C., August 17.— 
The Bureau of Labor Statistics of the 
United States Department of Labor has 
announced that it is making an inquiry 
into retirement systems of states and 
large cities throughout the country, which 
promises to be one of the most compre- 
studies of the plan ever made 
in this country. The inquiry will cover 
the classification of employes cared for 


hensive 


by the different systems, differences 
made between these different classes, 
sources of funds, division of cost be- 


tween the employes and public authori- 
ties and conditions under which retire- 
ment pensions are permitted. 


Work Has Been Started 


The Bureau has already launched this 


work, having completed an analysis of 
the various systems in use in Pennsyl- 
vania, one of the foremost states in de- 


veloping pension plans under the eye of 
the state, and this report is now ready 
for publication, It discusses in detail 
the retirement systems in Pennsylvania 
as one of the representative states. This 
Ss just a preliminary step, however, the 
plan as announced by the Bureau calling 
for an extension of the investigation to 
ill other comprehensive plans now in 
operation in the country. The investiga- 
tion is being made largely in response 
to a persistent demand on the part of 
the public for information regarding 
such plans. Employers and employes 
both have evidenced a wide interest in 
this and as a result the Bureau will 
bring together in one review the efforts 
and results of the outstanding plans 
throughout the country. 


Could Not Cover All 


It is pointed out that the investigation 
can not cover all pension plans in opera- 
tion in the country, as that would be an 
impossible task for even the bureau of 
labor statistics to undertake. In fact, 
every city and hamlet in the country 
has some pension plan in operation and 
if the investigation were to cover all of 
these local plans as well as the more 
comprehensive arrangements, the work 
could not be handled or presented in a 
digestible manner. Even a study of the 
more important plans can not be made 
on the basis of the detailed actuarial 
analysis, the report being confined more 
to a summary of the methods of >pera- 
tion and the results under the operation 
of the plans. 

The study will cover all state-wide 
systems and municipal systems in cities 

(CONTINUED ON PAGE 15) 
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INDIANA AGENTS MEET lf 


AT SALES CONFERENCE 


MANY ADDRESSES ARE MADE 


Elbert Storer, State Agency Manager of 
Bankers Life of Iowa, Arranges 
Program for Field Men 


Elbert Storer, agency manager of the 
tankers Life of lowa for Indiana, spon- 
sored a successful life insurance sales 
congress in his headquarters at Indian- 
apolis on Monday, Tuesday and Wed- 
nesday of this week. T. I. McGraw, 
assistant secretary in the underwriting 
department at the home office of the 
Bankers Life, Dr. Charles J. Rockwell 
and Mansur B. Oakes were the principal 
speakers. 

On Monday morning 
spoke on “Making Life 
tractive” and Mr. McGraw 
Mechanics of Underwriting.” Monday 
afternoon Dr. Rockwell spoke on “Fam- 
ily and Estate” and “Assuring the In- 
come” and Mr. McGraw on “The Me- 
chanics of Underwriting and Your Part 
m 3¢.” 

On Tuesday morning Dr. Rockwell's 
topic was, “Telling the Life Insurance 


Dr. Rockwell 
Insurance At- 
on “The 


Story.” He was followed by Mr. Mc- 
Graw on “Field Selection Pointers” and 
Frank L. Jones on “Motivation.” In the 


afternoon Dr. Rockwell spoke on “Per- 
sonal Needs” and “The Sunset of Life.” 
Mr. Oakes spoke on “Programing Life's 
Plans.” 
Wednesday 
was twife on the 


Rockwell 
“Prin- 


morning Dr. 
program with 
Closing” and “Business Life 
Insurance,” Mr Oakes talking on 
“Programing Methods.” In the after- 
noon a talk was given by Mr. Watkins, 
trust officer of a local trust company, 
on “How to Arrange Insurance Trusts.” 
Dr. Rockwell spoke on “Arranging a 
Program.” “Closing Instructions” was 
the final topic, handled by Mr. Storer. 
A number of local lite underwriters 


c iples ot! 


were guests in attendance with the 
tankers Life representatives. i 
Davenport, manager of the Bankers Pe- 
oria, lll, branch, was present with his 
wife. Charles Smith, representing the 
Bankers at Decatur, IJl., was also pres- | 


ent 


All in attendance declared it to be 


a most successful program. 


PLANNING REGIONAL MEETING | 


National Life, U. S. A., to Begin Series 
of Conventions at Signal Moun- 
tain Next Week 
The National Life, U. S. A., has com- 
pleted the details for its regional agency 


convention which will be held during 
the latter part of this month and the | 
early part of next month. There will 
be three regional conventions this fall, 
the first at the Signal Mountain hotel, 
Signal Mountain, Tenn., on Aug. 25 

26, to be attended by members of the 


$100,000 club and agents from the east- 


ern and southern states. The second | 
will be at the Hotel Chase, St. Louis, | 
Mo.. on Sept. 1-2, to be attended by | 
members of the $100,000 club and agents | 
from the middle western states. The | 
third and last will be at the Palace | 
Hotel in San Francisco, Sept. 12-13, | 
for the $100,000 club members of the | 


The meetings will 
well as inspirational 
Addresses will be given by Vice-Presi- 
dent Walter E. Webb. Vice-President 
and Medical Director Walter A. Jaquith, | 
Superintendent of Agencies L. T. Hands 
and other home office officials and field 
men 


Pacific coast states 
be educational as 


W. W. Williamson to Go Abroad 
W. W. Williamson of the Williamson 
& Wellbeloved Chicago general agency 


of the Connecticut General Life, sails 
for Europe on the Leviathan at the end 
of this week. He will be abroad about | 


a month. 


| coverage 


| circumstances; 


| to these objections. 
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NEW PAID-FOR LIFE INSURANCE — 45 UNITED 
| STATES COMPANIES 


(Exclusive of Revivals, Increases, Dividend Additions) 
Figures by Association of Life Insurance Presidents | 
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1926 1927 
over over 
Month 1925 1926 1927 925 1926 
% & 
JaANUAryY .ccccccccess $ 523,654,000 $ 560,289,000 $ 576,642,000 7.0 2.9 
February Ee 548,529,000 597,429,000 625,988,000 8.9 4.8 
DE ccancanenkees’ 654,771,000 724,454,000 740,725,000 10.6 2.2 
ADTEL ccccccccscececes 638,206,000 675,296,000 749,923, 5.8 11.1 
ger pees 702,309,000 699,846,000 5b owe, 4 
SN Staats shail te nar 704,852,000 696,742,000 10.4 —1.2 
|: MTT ELEELE Ce 658,562,000 635,866,000 3.1 —3.0 
"$4,340,894 000 $4,623,191,000 $4,728,732,000 6.5 2.3 
INDUSTRIAL INSURANCE 
SORURTY cccccccnvos $ 147,441,000 $ 227,158,000 $ 185,292,000 54.1 —138.4 
WOOTURTT cccccccesse 177,666,000 4,782,000 207,217,000 —1.6 18.6 
NR oe cna wnd Wik 1! 504,000 30,203,000 241,701,000 1.9 5.0 
BE 06654646454 608% 196,895,000 5,504,000 227,2 9.5 5.5 
Pe! wsémeiseeaunat ewe 2 735,000 235,207,000 241,662 x0 2.7 
ae ~agentecatsuces 198,113,000 202,315,000 221,780,000 2.1 9.6 
Pe 6s e4enrasenenen 182,991,000 194,315,000 200,835,000 6.2 3.4 
$1,314,445,000 $1,479,484,000 $1,525,766,000 12.6 3.1 
GROUP INSURANCE 
SOURS acccvceseese $ 68,957,000 z 56,280,000 x 94,445,000 —18.4 67.8 
WORTUGTT ceccccsceces 36,696,000 83,088,000 46,119,000 126.4 —44.5 
MOG ft ccceneedeecce 40,797,000 72,368,000 103,057,000 77.4 42.4 
APPEL wcccccccscevecs 66,415,000 80,663,000 46,960,000 271.5 —41.8 
 eretetensabecves 39,041,000 56,458,000 45,683,000 44.6 —19.1 
SUMO cecccccccsccecs 47,565,000 69,282,000 67,817,000 45.7 —?.) 
DE asegetuceseoeesus 54,947,000 78,125,000 64,229,000 42.2 —30.6 
$ 354,418,000 $ 496,264,000 $ 458,310,000 40.0 —=7.6 
TOTAL INSURANCE 
Pb ikedt aces $ 740,052,000 $ 727,000 $ 856,379,000 14.0 1.5 
February _ 762,891,000 ,299,000 879,324,000 12.1 2.8 
Pn x -cnseneideban 889,172,000 1,027,025,000 1,085,483,000 15.5 5.7 
. =*£ ee eee 901,516,000 971,463,000 1,024,162,000 7.8 5.4 
ees esr 955,482,000 993,974,000 987,191,000 1.0 S 
CE eS errs RROS7T3.000 976,449,000 URG 9,000 10.5 1.0 
DY eeewedseeseacene 876,771,000 931,002,000 3.930.000 6.2 =—=4.0 
$6,009,757 000 36,598,939,000 "$6,712,808 000 “- 8 “47 


Fducational Book 
For Agents Issued 
By American Central 


_ “Fundamentals for Fieldmen” is the 
title of the last compilation of educa- 


| tional matter published by the American 


Central Life for its representatives. The 
book is the product of more than 18 
months of intensive work, collecting, 
writing, testing, editing, and collating. 
It epitomizes the evolution of the com- 
pany’s various selling plans and _ sales 
tools as developed in the last 10 years. 


“Fundamentals” is designed for both 
new and trained life salesmen. It covers, 
In a concise and understandable way, 


the following vital facts about the insti- 
tution of underwriting: <A _ history of 
life insurance and of the American Cen- 
tral; how the mortality table is used as 
a basis for the computation of premiums; 
an explanation in everyday language ot 


| the company's different policy forms, us- 


ing ordinary life as the basic contract; 
how to survey a prospect in order to 
get a “picture” of him so that the proper 
may be offered; “pictures” of 
typical prospects, drawn to illustrate how 
different policies fit different situations; 
sources of prospects; a complete digest 
of human needs for life insurance in all 
the American Central 
plan in its entirety—then, step by step, 
in minute detail, strategy, which 
outlines the high points to be stressed 
in selling various contracts; how to sell 
“big business,” such as corporations and 
partnerships; twenty-one common objec- 
tions to life insurance and the answers 
Two model presen- 
tations of the company’s outstanding pol- 
(ordinary life with coupon option) 
are included as actually used by two 
of the company’s leading fieldmen. A 
glossary of the life insurance terms and 
their meanings appears at the end of the 


book. 


sales 


cy 


Although “Fundamentals” has been 
in the hands of the American Central 
field force but two weeks, it has al 


ready elicited praise from superintend 
ents, managers and agents. It is com- 
plete and at the same time so easily 
read and understood that it makes an 


admirable text book or encyclopedia for 
use in the company's agencies. Unlike 
many similar works, “Fundamentals” is 
not a mass of bewildering “arm-chair” 
theories. It is a comprehensive, inter- 
esting and excellently coherent presenta 
tion of practically everything a repre- 
sentative should know to be successful 
and fully informed concerning life in- 
surance, the American Central and its 
various policy contracts, the company’s 
method of selling, and salesmanship in 
general. The book deals exclusively in 


facts—in details which have stood the 


| test of use in the field. 


PHOENIX MUTUAL EXPANDS 


Colonel David W. K. Peacock Is Made 
Head of Company’s New General 
Agency in New York City 

Che Phoenix Mutual Life has just an- 
nounced the establishment of a new 
general agency on Columbus Circle, the 
third in New York City, made necessary 


by the increase of the company’s busi- 
ness in the metropolitan district. The 
new agency will be built from the 
ground up and will be under the man- 


agement of Col. David W. K. Peacock, 


who has been at the home office in 
charge of important negotiations. Head- 
| quarters will be in the General Motors 
building 

Formerly general agent at Chatta- 


nooga for the Home Life, Col. Peacock 
was attached to the army general staff 
during the war. Later, while personnel 
lirector for a large motor car manufac 
turer in the middle west and _ subse- 
quently for an important public utility 
company in Pittsburgh, Col. Peacock 
gained the specialized experic nce that 
has been of great value to the company 

| writing a num- 


during the last year in 
ber of salary savings contracts on em- 
ployes of public utility companies. He 


was brought to the home office the first 
of last vear from the Cleveland agency, 
where he was a salesman, is a graduate 
of the University of Pittsburgh, a direc 
. the American Management Asso 
ciation and a member of various clubs 
in Pittsburgh, Cleveland and New York 
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MEETS IN TORONTO 


DISCUSSIONS ARE INFORMAL 


Represéntatives of 13 Companies Attend 
Meeting—W. J. Graham, Equitable 
of New York, Presides 


TORONTO, ONT., Aug. 18.—The 
Group Association held a well-attended 
conference in Toronto on Tuesday and 
Wednesday of this week, 13 companies 
being represented. The object of the 
conference was to enable representatives 
of member companies to get together 
and informally discuss various problems 
connected with the writing of group 
business. 

Sessions, which were of a confidential 
nature, were held in the mornings only, 
under the chairmanship of W. J. Graham 
of the Equitable of New York, who is 
president of the Association for the cur- 
rent year. The visitors were welcomed 
to Toronto by T. G. McConkey, general 
manager of the Canada Life. Mr. Me- 
Conkey as president of the Canadian 
Life Officers’ Association spoke on be- 
half of the Canadian life companies. 
Those attending the conference were en- 
tertained by the Toronto life companies. 
Entertainment included a dinner on 
Tuesday evening. 





Security Life Examines Almost 100 Per- 
cent More Business in July This 
Year Than in July, 1926 


An increase of almost 100 percent in 
examined business in July, 1927, over 
July, 1926, is reported by the Security 
Life, Chicago. This year from July 
1 to Sept. 1 the company is conducting 
an airplane flight contest. This, how- 
ever, is not accountable for the great 
increase, for during the same months 
last year the company also conducted a 
drive for new business. 

The records of the July business show 
that the greatest number of applications 
was received from farmers, the total in 


this class being one-third larger than 
the total in the next class. The busi- 
ness was obtained from people in 68 


different occupations. After the farmers, 
the largest buyers were the following, 
in the order of quantity of applications 
obtained: 

Students, housewives, salesmen, 
clerks, children, merchants, laborers, ex- 
ecutives and teachers. During July 
the company did better business in the 
rural districts than in any other month 


this vear. 
Conservation Prize Winners 
rhe Illinois Life announces the con- 


servation prize winners of its $100,000 
Club. The first prize goes to Manager 
O. H. Gabel of Joliet, Ill., whose renewal 
percentage was 96.8. The next prize 
District Manager John J. De- 


goes to 


laney of the Chicago south side agency. 
whose percentage was 92.8. The third 
prize goes to Ira A. McBride of the 


southwestern department with 90.8 per- 
cent. The fourth prize is gotten by 
Howard C. Fowler, Michigan, with 89.4 
The fifth prize was captured by R. B 
Daniel of the southwestern department 
with 88.4 percent. 





Kinch is Promoted 
A. Kinch has been appointed agency 
superintendent of the Manufacturers 
Life at Toronto He entered the serv- 
ice of the company as cashier at King- 


ston Nov. 1914 He was transferred 
in August, 1920, to the head office as 
secretary of the $100,000 and $200,000 
clubs In March, 1925, he was made 
agency inspector 


The Sentinel Life of Kansas City has 
been admitted to Nebraska 
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LINDBERGH COMMENTS 
ON AVIATION SAFETY 


Internationally Famous Aviator 


Gives Views on Insurance 


Angle of Air Navigation 


LAUDS ALL-METAL SHIP 


Believes Wider Use of Aviation Cover- 
age Is Practicable, Since Hazards 
Are Being Reduced 


BY JOHN C. LEISSLER 
Insurance Editor 
Chicago Journal of Commerce 


\ picture of a new field for insur- 
nee, that of aviation, in which the fac- 
tor of safety now is developed suffici- 


ntlv to reassure the most timid under- 


el 


writer, was painted here last week by 
Colonel Charles A. Lindbergh. This 
noted personage, whose name has be- 
come a household synonym for courage 


and perseverance throughout the world, 
has been interviewed on every conc eiv- 
able subject, but for the first time men- 
tioned aviation and insurance in the 
same breath while in Chicago 
Lindbergh, whom Mayor Thompson 
of Chicago introduced “Lindy, the 
hero of the world” at the banquet in the 


as 


flyer’s honor last Saturday night, was 
enthusiastically received by the press 
Saturday afternoon for a brief confer- 


Hotel. 


of Aviation 


ence in the Stevens 


Love Dominates 


From the interview it was evident that 
love for aviation the dominant 
emotion in this stripling of destiny, that 
his faith is great in its early expansion 
and that his belief in the safety of avia- 
tion is sincere. Colonel Lindbergh tact- 
fully refused to talk on any subject other 
than aviation. No subject was discussed 
quite so frankly and freely as aviation 
insurance and the safety of the science 
which would justify a wider use of the 
coverage. He declared that aviators are 
not having so much difficulty in getting 
nsurance protection now and seemed 
pleased that the insurance 


have seen fit to be more liberal. 


one 


is 


companies 


Believes Fiying Safe 


“Lindy” then reiterated his belief in 
the safety of aviation and asserted that 
he had sent his mother from Grand Rap- 
ids, Mich., to Detroit in an airplane at 
night, firm in the belief that was 
safer than if she had made the trip by 
rail, He then took the layman’s view- 


she 


oint of insurance to clinch his safety 
ugument and at the same time revealed 
his own faith in insurance, when he de- 
lared that the fact that aviators now 


can get insurance easier than in the past 


s proof of aviation safety 
Fears Are Allayed 

After listening to this man tell of 
viation and of his unswerving beliet 
in its safety, one can feel one’s inner- 
most fears of flying supplanted by a 
willingness to give the thing a trial at 
least. One can understand why Henry 


Ford, the world’s richest man, made his 
first plane trip in “Lindy’s” ship, while 


an insurance man wonders how any un- 
lerwriter could have the temerity to 
refuse an aviation risk 

Colonel Lindbergh declared that usu- 
ally when aviation tragedies are investi- 
gated that they are found to result from 
either inexperienced pilots or antiquated 


nes He then predicted the future of 
aviati glowing terms, that 
¢ next development of importance will 


saving 


”) 


be parcel delivery on a scale with the 
Air 1 delivery of today 
The flyer declared that the all-metal 


favorably with the 





ne compares 


LIFE 


MUTUAL TRUST LIFE MEN 
WILL GATHER NEXT WEEK 


MEET AT YELLOWSTONE PARK 


Four-Day Session to be Huge Sales 
Conference with Elaborate En- 


tertainment Interspersed 


lhe Mutual Trust Life has completed 





the program for its annual agency con- 
vention to be held Aug. 22-25 in Yel- 
lowstone National Park, and an elab- 
orate tour-day program of business ses 
sions and entertainment has been ; 

ranged. V ice president Carl A ‘eter 
son will preside at the first day’s session 


Mammot! 
the 


¢ } 13 
Is i neig 


which be at 
Springs Lodge and will give 


ot welcome Morris Greenberg, pres 
dent of the agency club will respond 
tor the field men 

The sect nd da\ S session will be at 


» Siattengren, 





secretary of the compan being chair- 


I 
\ 
eeting At this session 


man of the n 

there will be several s sales talks, 
including talks Mr. Peterson and 
L. R. Lunoe, manager of the New Eng 
land department, and Mr. Slattengren. 
A number of the company’s leading 
producers will also discuss various 
phases of sales work and <¢ 


mmpetition 
third day's session at Yell tone 


I he west 
ill be in charge of A. E 





Philadelp! ia Is generally 
underwriters 


Companies of 
known among 





Speakers Accept Invitations 





Two of the prominent speakers wl 
will it t the innual « venti ‘ 
the nal Association of Life Unde 
writers at Memphis Uct ¢ ive 
sent in their acceptances and will 

Ided t the program is alread i 

ounced They are Superint ent 
\gents Charle Hommeve ot t 


Senator Luke 
will 


who 


speak on ‘Whi I ¢ i > 
000,000 Life Insurance.” It la ed 
to substitute special addresses n place 
f separate sess s f A ‘ , her 
d the weekly ¢ session 





Plans of Sheridan Life 


The Sheridan Lif tl new company 
hat has been organized in Chicago, but 
will move its home office to Evanst 
Ill., expects to have its license f the 
Illinois department in a few days as 
™ mn is the examiners 4 NI ke te t! ¢1 
work The company has splendid fi 
cial backing I vy percent or more of 
the stock is held by residents f Evar 
tol Prominent bus ness mer? tf that 
suburb of Chicago are on the ard t 
directors and will pl an important 
part in its upbuilding Mercer | 
Daniels, the president f the t 


. ‘ , 
who 18 large V respons i¢ Or ms org 


well trained msurance mat 


*t a strong agency 





INSURANCE 


Lake Lodge \ 
W ilde « dire ctor ol agencies ] here 
will again be talks by company officials 
and the agency leaders On the last 
day the meeting will be at Grand Car 
yon Lodge, Mr. Peterson again being 
chairman At this session there will 
be an open forum discussion divided into 
three phases, “Finding the Man 
“Training the Man,’ Supervising the 
Man.” Following this there will be 
a brief general discussion and the meet 
ing will close at noon on Aug. 25. 
silk covered pl es, and that the all 
metal fuselage is used almost exclusively) 
now 

One could deduce from Lindbergh's 
words that safety in aviation is no myt 
that the science is on the t eshhold 
a great development, and that a new 
held of expansion is waiting for enter- | 
prising insurance men That Lit ere 
has been protected in the United States 
Life and his plane in the Ind per dence 


EDITION 


ANNOUNCE PROGRAM FOR 
THREE-DAY CONVENTION 


COLUMBUS MUTUAL MEN MEET 


Annual Gathering to be Held Next 
Week at Cedar Point—Several 
Outside Speakers 


The ( l s Mutual I e will old 
its annual wency <« vention at Cedar 
Pe Oct. 24-26 Among the outside 
speakers will be Harry C. McNamer « 
the Equitable Life of New York in Chi 
cago; ( rles Dobbs, the “Insuran 
Field W. ( Safford, Ohio i 
sur Ice s erintendent Phe | gram 
is as folk ws 

Wednesd ft ! ‘ rf ] \} 
dell presid t of ! A. G 
Biggins pr ne | f 
N Profes Selling Chat ! 
Ss tt Why L. G. Purmort The Go 
n tl Gold Rule ¢ tract Henry A 
Sprow Quiz nducted by L. E. B 

¥ rsd; n g. H Cc. Pit pr 

ling Conservat of Busin« I. ¢ 
I> ey serv ! get M 
Wi H g O H ( McNa ? 
I t Lif ( Ss neg I 
Edward Thor rhe ¢ pany i 

C Agent's ¢ I I I 
Paying Pre s Ad N hG 

rhursd f ! or I \ New } 
residing Addre W. C. Safford, su 
' ds of insurat Addr Charl 
Deloney nser\ nn ger Mi 
Wid s Crus Harry ¢ MecNan I 

, l , Chat Fr Ss 
I e Ins Eward DD. Smit 

Thur ning ! et, E. I I 

Ir t st Ad s inn 
Du Miller 

Frid ? r £ I. G H pre 

rn s Suge | mas 1} 
Be if 1 St ib ‘ 
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, M. Met Req t for 8 

I W ( ist Re Anr 
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Fr fter I h K I d 
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I e C bu Mutual Lif 
| J \ Shirer Wi tl tolu t 
M f H. A. Behrend Prac 
Ss strat I R. K K, ac 
Presenta f “Hobt Cuy Cc. W 
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Roy C. Beck, formerly advertising at 
ublicit manage for the Continent 
Lite I ost Louis has resigned to 
ept siti it the head of the sale 
t epartment of a prominet 
St. I $s « mercial enterprise The 
compat witl whicl he has connected 
mself ls and operates commercial 
or parking garages and contemplates 
‘ t ex Ing ts activities Mr 
Beck « ted the gency bulletins and 
ther | i s issued by the Con 
tine 1 Life Prior joining the Con 
t tal he with the Missouri Stat 
Life s capacity and als sa 
cing agent 
Plan for 1928 Convention 
Che Northwestern National Life has 
nounced its plans for its 1928 agency 
‘ venti Ww will be in the form of 
a Great Lakes tour, starting from the 
l nee The ¢ ny has decided 
t the re est of those w wish to 
meet at the home office and also those 
who wish to undertake a lake trip. The 
ents qualifying for the convention will 
go to Minneapolis for the opening ses 
s t the e office Aug. 21. Late 
the after: n of that day, a special 
t vill take the convention delegates 
to Duluth, from which the party will go 
boat n the Great Lakes to Detroit 
\ iborate entertainment program its 
‘ irranged for the boat trip, though 
Vis s also being made for som 
stea er On the evening of Aug 2 
vat et and a final sessi will be held 
Dhe ts, except I t] se wa we ¢ t 
ire going to Chicago by special trai 
where the party will break up. 
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J. J. KING SPEAKS AT 
FRATERNAL CONGRESS 


Vice-President of Hooper-Holmes 
Bureau Covers Subject of 
Inspections 
PROGRESS 


IS REPORTED 


Extra- Medical 
Information by Life Underwriters, 
Delegates Are Told 


Great Value Placed on 

















\ e-President John | King of the 
H He Bure present at the 
c x f the Nat il Fraternal Con 
gre Bost this week is 2 guest 
spt ke iddressed the delegates in part 
as ws 1 “Inspection of Risks:” 
M e ms ance, with its disabil- 
t ( Se & en ities in case 
i ental deat ind nonmedical fea- 
is made the specti report 
I ortant and re necessary than 
c ‘ c When ] ‘ nsurance was 
w é the societies and sur 
i e ¢ i es the inspec rs } > Was 
< ! ratively cas ihe new teatures 
case ) pat 
s be e of vital importance 
Ss necessary r the inspector in 
ever tance t " intimate details 
xact Ss each applicant 
ea ant W gives his occupation 
foreman ior a railroad npany 
e to be a sw ma! The dit 
‘ eems slight, but | am informed 
t ts 100 percent more to carry 
t a yard reman 
it i is assumed new 
t re rt s cn 
t etect t iquor 
sa everage wa sold legally he 
present and {| ealth im 
s alwa een of major im 
rta it 1s We have uways 
‘ A 1 shy ee ‘ not 
‘ ! rance makes us ! more 
this respect n we always 
‘ 
Impairments Found 
~ ‘ a the 1 I ! al 
? ive ns] cted 
sal I W » received 
S t t exXaminat n al d 
é é ed 1 y physica mpair 
me i. 2 a f the <« 1 that 
wi i greater « tw iirments 
those wh i been exa by 
1 sicians | sometimes due t 
tie ct that a ints conceal past his 
tor vynicn, 1 stated \ wld enable the 
< er to report if ent which 
ght it be dete by the usual ex 
al it There are also other rea 
Ma l lerw ers ive stated that 
t cy T wa d the > tl I rt i> ha 
ing greater value ct ! vit the 
sick it of ‘ k tha e me 
l ex natior Chat course, 1s an 
ext vi ry} esicde yt 
} told m t 1 sae 1 
spection re rt t " edie examina 
eng n most cases Rut thers the rub 


re good in the sense in which used 
+} r ) +} , ll med l 
e word, any t é in are all medica 
examinations The « alit of the aver 
specti ; rt ic ably as hich 
as that of the average medical exan 
nat 
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applicant is substantially 
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ROBERT FULTON 


invented the steamboat, paving the way for 
today’s greyhounds of the sea and making possi- 
ble new standards of speed and efficiency in 
transportation. Speed of service is one consid- 
eration that means satisfaction and pride in the 
heart of the alert salesman. 


Ability to produce the completed policy contract with 
a minimum of awkward waiting is a joy to him whose 
purpose is service, as well as to him who has applied 
for protection. 24-Hour issuance has long been the 


rule with the American Central. 


Substandard business is frequently encountered by the 
fieldman and it is a decided advantage if his company 
is adequately prepared to handle such cases for him 
quickly in its own office. Substandard writing by 
American Central representatives is rendered especially 
convenient by special rates included as a part of their 
equipment and by the Company’s clean-cut system 
of substandard underwriting. 


went 2) cu 


REINSURANCE FACILITIES are so scientific- 
ally perfected that there is practically no delay 
in securing coverage for excess lines, thus 
leaving the representative free to produce with 
maximum speed and effectiveness. 
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isting members at the time they were 
admitted. Any departture from this 
practice jeopardizes the equity of mem- 
bership and is a discrimination against 
existing members. Medical examina- 
tion is a distinct advantage to the appli- 
cant in the interests of his continued 
good health.” 

This company also obtains an inspec- 
tion report on every applicant. 


D. P. Kingsley’s View 


Darwin P. Kingsley, president of the 
New York Life, has been quoted in the 
House Organ of the Hooper-Holmes 
Bureau, the “Ounce of Urevention,” as 
follows: 

“In valuing a life, the medical report 
is no longer the single factor that guides 
the life companies. Forty years ago 
it was. Now a life is valued after re- 
ports of varying character are assem- 
bled. 

“The New York Life passes on a life 
much as a commercial bank passes on 
a credit. Its file on an applicant is much 
like a credit file in a bank. One of the 
reports in the company’s file always 
comes from the inspection department. 
Its presence is as much a matter of 
course as the medical examiner’s find- 
ings on heart, lungs, family history, etc.” 

The whole present trend in life insur- 
ance is toward the extension of inspec- 
tion service. It is the service of the 
future in selection. 

Dr. H. A. Dingman, medical director 
of the Continental Assurance, in his 
book “Insurability Prognosis and Selec- 
tion,” has a chapter on “Nonmedical, 
the Examiner Excluded,” in which he 
Says in part: 


Why Is Medical Examiner? 


_ “As we consider nonmedical, the ques- 
tion presents, Why is a medical ex- 
aminer? What is his value in determin- 
ing insurability? He is, of course, one 
of five usual sources for information: 
the applicant himself, the agent, the 
medical examiner, the inspector, the 
home office underwriter. 

“We may wonder if it is not an as- 
set that the examiner acts as company 
representative in cross-examining the 
applicant. It is. If all examiners recog- 
nized the asset they can be in this re- 
gard, there would be no nonmedical. 
Examining service would be too valu- 
able to dispense with. But many exam- 
iners, too many examiners, take the at- 
titude that they are recorders of what is 
told them rather than determiners. 
Language can be used to conceal in- 
formation, as well as reveal it. A 
voluble applicant may be concealing per- 
tinent personal history behind a wordy 
barrage, and if the examiner acts as a 
medical recorder only he includes much 
irrelevant matter and the applicant has 
bested him in a duel of wits.” 

The same writer in discussing the in- 
spector says: 


Responsibility Three-Fold 


“The inspector’s responsibility is three- 
fold. He must establish the identity of 
the individual applying. He must obtain 
certain information concerning habits, 
health and occupation that will allow 
the company to check against the state- 
ments of applicant, agent and examiner. 
He must supply reliable information re- 
garding finances, environment, insurable 
interest and the general moral hazard 
of the risk, for knowledge of which the 
company is in large part dependent on 
the inspector. 

“Next, there is certain verifying in- 
formation to be secured that will be 
checked against the statements of the 
applicant, the agent and the examiner. 
Because some occupations are more haz- 
ardous than others and require higher 
premiums, the application may misstate, 
and misinform the agent and the exam- 
iner. Here is where the inspector 
checks. It is human nature to minimize 
our faults. Perhaps it is expecting too 
much to get a true statement from an 
applicant regarding his use of liquor. 
The inspector checks. More reprehensi- 
ble would be a misleading presentation 











of personal and family history. Here 





again the inspector checks. Occasion- 
ally an agent, or examiner, or both, may 
make false statements of an applicant, 
have him appear strong and robust when 
in reality he is frail and anaemic. Again 
the inspector checks. 

Must Give Other Facts 


“Lastly he must consider himself the 
source of certain information not uni- 
formly obtained elsewhere, the standing 
of the applicant, his credit rating, his 
ability to pay premiums, his social status 
and whether the marital state is happy 
and homelike.” 

Some years ago it was learned that 
another form of inspection service could 
be used to substantial advantage by 
some of the societies. I refer to the in- 
spection of risks already on the books, 
particularly in those cases in which the 
latter in part have been acquired through 
reinsurance or merger. These risks the 
society may think it important to clas- 
sify as good, fair or poor. This is a dis- 
tinctive service known as the “inspec- 
tion survey” and is furnished under a 
special contract which calls for the in- 
spection of the entire membership. Al- 
ready more than 100,000 reports of this 
character have been made by the Bu- 
reau and contracts are now under way 
for another 100,000. 
BIG INHERITANCE TAX 
PAID BY DEERING ESTATE 





A striking illustration of the inroads 
made on large estates by the inheritance 
taxes has been reported in Miami, Fila., 
where the first report of the executor 
filed in the probate court there last 
week, revealed that the estate of James 
Deering, formerly of Chicago, has paid 
to the United States government $2,425,- 
000, as inheritance tax. Also, it is re- 
vealed that Illinois will receive as state 
inheritance tax $233,041. 

The value of the Deering estate 1s 
unknown, though it is variously esti- 
mated at between $40,000,000 and $80,- 
000,000. A recent inventory of personal 
property shows that the former manu- 
facturer held stocks, bonds, notes and 
mortgages worth $17,313,878 at the time 
of his death. Since Mr. Deering’s death 
a total of $5,687,943 has been received 
and disbursed by the executor. Of this 
$2,067,600, was paid in cash bequests, 
mostly to employes, and $200,623 was 
allowed for administrative and attor- 
neys’ fees. 





Returns on Policyholders 


Of the entire Bankers Life of Iowa 
production in July, 32 percent was on 
the lives of old policyholders. Salesmen 
wrote 476 applications for policyholders 
that month. The total amount of addi- 
tional protection purchased was $1,889,- 
250. The total of new, paid-for business 
written by Bankers Life salesmen in 
july was $8,405,413, ; 

" The eastern district, captured first 
conservation honors in July. This dis- 
trict led in policyholder applications 
with 137 and had a conservation produc- 
tion of $478,500. District 2, which in- 
cludes the home state of Iowa, was sec- 
ond with 100 applications for $463,250. 

The G. R. Craft agency of Cleveland 
led all agencies in policyholder applica- 
tions with 29. The J. W. Strong agency 
of Detroit was high in policyholder pro- 
duction with $113,250. 





Record Month for Inter-Southern 


R. J. Albachten, vice-president and 
director of agents for the Inter-Southern 
Life, announces that the Inter-Southern 
field force produced more than $6,000, 
000 of business in July, breaking all 
previous Inter-Southern records. 

July was dedicated to President Carey 
G. Arnett, whose birthday is July 15. 
High lights of “Arnett Month” included 
over $1,000,000 of business received July 
15, Mr. Arnett’s birthday, over $500,000 
of business received on two other days, 
and not less than $100,000 of business re- 
ceived any day during July. The aver- 
age for the month was over $250,000 
per day. 
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_ | UNIQUE MANUAL-DIGEST |< ssset a» here, were poe 


sibly a dozen not reported in the 1917 


SHOWS DEVELOPMENTS |i: and some companies were a 


at time operating either as traternal 


societies, of as purely accident and 
. ealth companies, which have since gone 
Many Interesting Facts Brought |’ age age ogee yg Reeny ae ae ee French 
into the held of je@al reserve lite insu 
Out by Annual Statistical ance. There are, however, number 
e ‘ which have successfully started business 
i- Review n the last oo vears, full reports on © 
g ode n vhich are contained in the Unique Man- 1C 
1S ual-Digest 
Is MANY BUSINESS CHANGES It is worthy of comment to note that 


Vv 1: ‘ 
y practically all the military and naval 


a 
at ne er: service restrictions, which were intro- rin = 
id Trend Over Ten Year Period Seen in | duced into policies about the time of the 


1917 war period, have 











y Comparison with Edition acai ‘iieieiank’ auaneidi 
Ti ics eet Cerri i« > 


- @ et ra 
$ of 1917 in the war did not affect the mortality of n l 
1e life insurance companies to any degree. a I la 





rh Some policies did not have a war clause 

1e I ! e 1927 issue ot the Unique Maz ual- rnd a good many that had inserted e 

S- Digest brings out some interesting facts clauses into their contracts, actually will be the scene of one of the largest 

S- when compared with the information | ‘ larged no extra premiums rhe tact ° ° “an ox 

- ; ' . . . remains, however hat if there were ‘ . . 1c ‘ 

. chown in the 1917 edition issued prior | Temas, however, that if there were 11] and most interesting Divisional Con- 
. ~ . ino er ar, the companies might en a 

n- to the participation of this country IM / .ounter a more disastrous experienc r E : | P: A ae: I f . 

- the great war. The 1917 book was] The age limits have been lowered and r ventions the an-American 4ife 

Lis sntitled the “Policvholders Digest” but great many policies are now written at | . . C a » h: . , | ld 

u- . i one lenge ote was enlarged oung ages, whereas in 1917 and prior nsurance om pany as e\ er 1e . 

ay : . : - vears not so many young men had such 


somewhat to include the material that | \‘Targe volume of life insurance. In the More than 200 delegates from 18 


was in Dawe’s Unique Manual, the | 1927 Digest rates for a good many com- = ° 
name being changed to the Unique panies are shown as low as age 15-16 States will be present. 
‘E Manual-Digest Dawe had been pub- | and some low as 8-10 

| lishing his books for 20 vears. but after eas : — - 
his death they were purchased by THE eudency Towards Liberaltantion Idi + ‘ — | , 

ds NATIONAL UNDERWRITER and the publica- Mast of the Ho Ing onven tion S 18 on y one 
fay tion of the smaller book, the Little Gem travel occupations and the like have h; . } | d ats ¢ | 4 k | ' >} 

Be Life Chart, was carried on by the! )..n eliminated from the life insurance p ase ot the educational wor which 
or pre sent publishers, tracts within ‘te tant low —e wat so 


st ie die an cll ial reg wn tg Be eng the Pan-American carries on for the 


lve 
1es be - : 
irtant part of the analyses of the com 


aid r’ ictically 300 more pare ae panies’ contracts which are so coretulie welfare of its representatives. 


restrictions on residence, 
) 


5,- luded in the 1927 Digest, making ; ; 
», c cle 1 In ne waa I ire . J it i nade in the Digest The tendency is 
re- total of 1488. This shows the growth], ; ac8 1 : ' 
“yer ‘ p - : : : -| towards liberalization: in values, the 
ate of the book,, paralleling the growth of aaa Raaal f wder char | 
life insurance busine The 1917 | CCmmation of surrender charges, and ) : " : - 
. , NE) pen rly Bip engl oer Bee Pan-A ‘an Servic ~ludes— 
, Digest shows but 20 companies having | P2*ticipation in paid-up values, as well an-American Service includes 
. > . is in ¢ er *spects good many non- 
sti- more than $200,000,000 in force. In the | \ 7. | i 
0 nnual statement reports in the 1927 edi irticipating Companies now grant mn ° 
) bad ait 4c Ste ‘ . ‘ » - " 
’ ; 4 terest on fully paid-up policies In fact Ed l C 
nal tion, there are 44 companies having | ,, steen : f 9 teen ; ucationa ourse 
1 1 thi mark TI Met be : e tendency 1s exemplited in the lower a. de ™ 
mt | peed iki ‘nari’ The? Mfceropattn | te todenes i exempt nthe fw Individual Sales Pl 
. 1 - ae 4 ing of costs, either through larger dtvi- 
ind Life, for instance, had as of Dec. 31 1: : ae ndatvidua ates anning 


: : ; dends or lower rates, as well as the in- 
me over $13,000,000,000 in torce as again . ¢ 


ath a little over $3,000,000,000 be 1917, os crease of excess interest paid on pro- Unexcelled Life Policies 





ot increase of over four times } ceeds of policies lett with the companies “yy? . 
red increase of over four tim | cnc nonet ht Child’s Educational Endowment 
on Many Company Changes ™ = ” —— . . . . 
ts ET TE a eT ee a Combination Life and Accident and 
or- the “ sent edition as paguinst 304 in show ed we pes ability < lause s BBs ™ Health Policy 
1917 nasmuch as the Unique nual- | Various Compamies as Caretu analyzer 
Digest a — ype reports on | a> it gees \t we time most ¢ ae Substandard Insurance for Under- 
practically a evga reserve ordmary panies mcinuded a Waiver of premium e 
companies, there would appear to be a | Clause and in event of disability agreed average Lives 
ywa considerable increase in the number of | to pay the tace of the policy in install 
on companies operating. ments Ithough a few companies had Group Insurance 


ni The 1917 book rave a list of 24 com pekun tO swsue some clauses making . 
ers ses Sieh uae cuamaidior at ann (envinatie te seme tem. of aneaity All Forms of Accident and Health 


1di- time. Of those that succeeded in start- | None of the clauses were modernized as 
89,- ing oneration, only three remain. the it prese nt It is interesting to note that Insurance 
tess Des Moines Life & Annuity, the Great | the Fidelity Mutual was the first com 
in American of Kansas and the Omaha| pany to adopt the disability clause in > . 
arst : hls weeld tndlente thet the ter. | ee eee eee te ieinie oe Goan | We have a few attractive general agency 
i iity of lite msurance Companies 1s Ke - wees % ~ MMV TO TN ae e doupte . - ; 
ce A other businesses. The outstanding fact | ™ The de clause. Openings for men not at present attached, 
ions } ywever. 1s that not ne cet has heen e double indemnit Wa not rener 


0 Theiice: feces of tole 1elby incteied tn Mie insunace contracts who measure up to Pan-American ideals. 


























in- f ergers of legal reser\ . g in 1917, although issue b Pa 
sec- ‘ ini © é »> 4 es M t ial, it lainta er separ ice 
50. < 1 the 199 edition 44] ive eel ent department, and i few others, but tt 
and 1 or retired. which leaves 180 re- | had not generally found its way into the Address 
' 
ica- porte te vears ago and still in ewxist tates and analvses of contracts S vi : _ ss 
ncy en Wore teat Gane atten tein Gans le tok E. G. Simmons, Vice-President and General Manager 
pro- cial trouble one exc ion bheine the Perhaps the 2 atest value that the 
Pits) ~ & Trust. whi : Dive has had | ' a “ering Bs: 
ness however was salvaged hy) the the complete cataloguing of « h con 
n Metropolitan Life Most of the retire pany's rate book, showing besides rates 
and ments were made for other reasor as woeall ages "a FOO i OHICIES 
Q ' ; 
hern Ss shown in a separate department of rn iges for every form issu = 
> the 1997 Dicest Two of the lar st ithout question the Digest is the 
—w companies to retire from the field, bot! nost valuable reterence book published, 
; within the 1] = 9 TT) ‘chi ontaining all information about all m 
all e last vear. were The Michigan ( un wa int iti all 
Mutual, which was taken over bv the panies Phere is nothing published 
rey National Life of Chicago. and the Pub long this line that compares with it 
- lie Savin 1 ] v ; It has becon such ar laborate com 
. ivings. remsures bw the Wester: & i ecome 1¢ ul elap it¢ 
16 a sovin ee ee ee ee ee New Orleans, U. S. A. 
udec . . ee ms , 
ly publication cate separate quarters ave 
Ju y Grent Increase in Ranks been arranged for the work that ‘ 
+ 000 mn et arranged tor c ork a s to ° ° 
“aa id ad a ie ait Ele ia eee Meili aes Crawford H. Ellis, President 
ays eee <i Te . . ; : 
re reported in the 1927 volume would in Copies of the 1927 edit mav be 
iver ficate that there have been 92 new suc- | secured by addressing The National 
0,000 cessful institutions organized within the | Underwriter Company, 420 Fast Fourth 
. Past ten vears This is not alt wethe street, ( imcinnati, O 
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Darby A. Day and Co-operation 


AN OPPORTUNITY TO SHARE IN THE BUILDING 
AND IN THE PROFITS OF THE WORLD'S 
GREATEST LIFE INSURANCE AGENCY 


OUR PLAN 


Management of the Agency to be in the hands of a Board of 
Directors consisting of eight agents and the executive manage- 
ment of the Agency. 





A general manager, assistant managers, statistician, librarian 
and several instructors of agents. 

A cooperative basis of profit-sharring in which the Agency 
Force will participate in 40% of the profits of the Agency. 
The first opportunity ever offered for an Agency Force to share 
in General Agency profits. 


OUR PLANT 


Entire 23rd floor of the new Bankers Building, corner of Clark 
and Adams Streets. 





17,000 square feet. 
40 private rooms for agents. 
A reception hall. 


A library in which every insurance publication in the 
United States will be available, including statis- 
tical tables and reference books. 


A clerical department with space for 75 clerks. 
Retiring rooms. 
Private rooms for five assistant managers. 


A brokerage department consisting of a manager's 
office and telephone battery. 


A medical department of three examiners’ rooms and 
laboratory. 

An auditorium seating 215, equipped with stage, 
blackboards, projection room and dressing rooms. 


In short, the largest and most ambitious plans ever promulgated 
for the building and development of men in the Life Insurance 
Business. 


We are looking for high-class, capable men who can fit into 
this kind of an organization. 


If you are looking for the biggest opportunity ever offered in 
the life insurance field, come in and see us or communicate with: 


Darby A. Day 


Manager 
Illinois Merchants Bank Bldg. 
Central 6460 CHICAGO 


The Union Central Life Insurance Co. 


Cincinnati, Ohio 











ithe best 


ports. 


THE NATIONAL UNDERWRITER 


_ANNOUNCE PROGRAM FOR 
| ANNUAL AGENCY MEETING 


ATLANTIC LIFE MEN GATHER 


Will Hold Convention at Spring Lake, 
N. J., Sept. 6-9, With Auspicious 
Four-Day Session 


Increased production by improved 
working methods will be the underlying 
topic ot the annual Aces’ convention of 
the Atlantic Life to be held at Spring 
Lake, N. J., Sept. 6-9, in the Essex and 
There will be dinner 
and get-together meeting the evening of 
the first day followed by presentation 
of service pins and award of prizes for 
daily personal inventory re- 
Twenty-year service pins will be 


| presented and production of the various 


aces during the club year will be an- 
nounced by William H. Harrison, 


super- 


| intendent of agencies. 


Te Have Oratorical Contest 


the 


\t the business session on each of 
three succeeding days, there will be a 
discussion of some _ assigned 
floor of the convention, 
prizes consisting of gold pieces to be 
awarded those acquitting themselves 
best. This will be known as a two-min- 
ute contest, each speaker being limited 
to that period of time. A general agent 
will preside and three general agents 
will act as judges. This feature is to be 
introduced for the first time at the an- 
nual meetings. 


iC neral 


topic on the 


Winslow Russell on Program 


Winslow Russell, vice-president of the 
Phoenix Mutual Life, will deliver one 
of the principal addresses, his subject 
to be “A Controlled Life Insurance 
Life.” Edmund A. Saunders, president 
f the Atlantic Life, will deliver the 
keynote address of the convention the 
morning of Sept. 7. The closing address 
will be delivered the afternoon of Sept. 
% by Edmund Strudwick, Jr., vice-presi- 
l to | “Review and 


supject to De 


Many Others to Speak 


Other speakers on the program in- 


clude Roy M. Jones, secretary and 
treasurer of the company, “Unusual 
Clanns and Settlements”; D. E. Hender- 


son, general agent for Alabama at 
Huntsville, “Approach, Interview and 
Close”; Dr. J. H. Smith, district agent, 
Petersburg, Va., “Why 1 Am in the 
Lite Insurance Business”; FE. A. Stutts, 
supervisor for Alabama, “The Approach 
Book in Scientific Selling’: George T. 
King, agent at Richmond, “Systematic 
Solicitation of Business”; J. Wilson 
Malloy, general agent, Cheraw, S. C., 
“Facing Your Future Squarely”; Dr. 
Frank FP. Righter, medical director, 
“Cards on the Table”; William R. Gard 
ner, supervisor of agencies, “What At- 


lantic Offers’: W. F. Swan, general 
agent, Jackson, Miss., “A Compound 
Income Bond Sales Talk”: George W. 


Killebrew, Jr., general agent, Nashville, 
Tenn., “Life Insurance Trust as a Sell- 
ing Plan”; A. O. Swink, manager for 
Virginia and District of Columbia, “How 
Home Office and Agent Can Help Each 
Other.” Mr. Swink has been the biggest 
al producer for the Atlantic, reg 
stering in the million-dollar class for 
During the last club year 
a million and 


nerant 
SOM. vears 
he paid for something over 
half of business 
occupy the 
mornings of three days. 
The afternoons will be given over to 
golf, tennis, motor rides and other rec 


features 


Susiness sessions will 


each of the 


reative 


General agents will hold a meeting 
the evening of the final day \ com 
pany'’s progress dependent upon full 
time organization will be the general 
theme of discussion, with attention cen- 


tered upon production by full-time men 


‘ business in Tl 
becon obtained 1 the ludea Lif 


ine 
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| PLANS FOR INDUSTRIAL 
ASSOCIATION DOUBTFUL 


IDEA IS WIDELY FAVORED 


Variance in Opinion as to Methods of 
Effecting Organization in 
Chaotic Condition 


Organization of the new industrial as- 

comprising life, health and 
casualty companies is doubtful, at least 
in the immediate present. Inquiries sent 
out by the American Life conventio: 
and by a special committee appointed 
by the Insur e Advertising Conf 


sociation 








ence have ht back replies indicat 

that there is a real sentiment in favor 
of such an organization, but opinions 
varv radically as to methods of form- 


ing such an organization 


Favor Convention Subsidiary 


Members of the Industrial Insurers 
Conference, which has been in existence 
for many years, are not convinced that a 
new organization is necessary for 
| these compani 





though a number of 
have indicated their willingness to join 
1 new association without dropping their 
membership in the old = organizat 
Since the American Life Conventior 
nt out its inquiries concerning ar 





dustrial organization to be affiliated with 


it. some executives who had part 








committed themselves to the formatior 
of an entirely new group, have an- 
nounced that thev now favor the Amer- 
ican Life Convention subsidiary plat 
The entire movement for forming 
new industrial association is nov 
t of a chaotic condition. None 
of the plans suggested seems to meet 
with general approval. though there 
virtual unanimity on, the desirability 
important i 


assoctatior 


having a_ single 
for these companies. 


REVEAL CONVENTION PLANS 


National Life of Vermont to Conduct 
“Institute of Salesmanship” 
at Banff 





The National Life of Vermont has 
announced that its agency convention, 
which is to be held at Bantf, Sept. 6-5, is 
to be in the form of an “institute ot 
sulesmanship,” rather than the ordinary 
agency meeting. The program does not 
stress its own agents, but rather features 
some of the national leaders in life 
surance salesmanship. ‘The institute is 
to be conducted by Paul W. Ivey, lec- 
turer on sales methods at Northwestern 
University and author of a number ot 
books on salesmanship and marketing 
It will occupy two mornings, each start- 
ing with a period for lectures by Dr. 
Ivey and discussions by those attending 
the convention. The addresses on the 
program will include the following: 

Fred A. Howland, president of the 
company, “Applying Business Princi- 
ples”: Ralph N. McCord, “Insuring 
Boys”: Clinton S. Bradly, Jr., “The An- 
nual Premium Deferred Refund At 
nuitv’: Earl H. Weltz, “A Standardized 
Sales Presentation.” Luncheon talks 
will be given by George D. Alder, presi- 
the National Association of Life 


; 


de nt ot 
Underwriters, and Charles C. Gilmar 
Boston 


Announce 1928 Plans 


WORCESTER, MASS., Aug. 18.—] 
H Eteson, superintendent or 
agencies of the State Mutual Life, sent 
out notices this week advising members 
of the field force that next vear'’s cor 
vention of the Mutual Agency 
Club and the General Agents Associa 
tion will be held June 26-28 at Hotel 
Champlain, Bluff Point-on-Lake Cham 
plain, New Yorl The hotel, which 
owns the third oldest golf course m the 
country, will be given over exclusivels 

! attending the convention 


i te the 


assistant 


state 
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LIBERTY LIFE PROGRAM COMPANIES SEE BETTER 
L FOR ITS CONVENTION DAY AMONG FARMERS 


D LEADING AGENTS WILL MEET | SITUATION IN NORTHWEST 


of Number of Talks Have Been Arranged | Agricultural Sections Seem to be More a. e 
Covering a Wide Variety of Life Prosperous and Agents Are a | QO V7 | a 
Insurance Subjects Selling Insurance 


1S- President M. A. Boustield of the lib- MINNEAPOLIS, Aug. 18.—Liie in 
nd erty Life of Chicago has announc ed the | surance companies and general agencies 


t program to 1 annual agency conven- | operating 1 the ukotas and Minne- | . S - 
st tea ggprocb ling inna agency’ PS Se. ee, Se ees The Springfield Life Insurance Company 


T 
rhis SOta are tar more nopelul as t col 











starting — ses gop = all : - ; * 7 | 
ed age dry nd feccecbning aig 7 ye .: nd — ogee inured slemnti n in this | announces that arrangements have been com- 
. Smet alts entry mnro ds ~ 
oa Wednesday, August 24, 10:00 % M. ae : vrei I . vee : 7 i — | pleted to enter the Pacihc Coast held, and 
ns Invocatior Rev 1 RB Redm<« d ) considera it amounts ol sate insurance 
stor St. Marks M. E. Church, ©} o, | 4fe tarn are Tr i Ing 
elcome to Citvy—Antho B. Overton, | than the ave ecn tor cars past 
csident Victory Lats |} Whil e depressiot s felt in certain | 
on Behalf of Board of D - | sections the northwest it is stated y 
$ A ee eects i, H. | that the farmers are not so involved in R. H. JEN KINS 
ce o. President ;this part ot the country as the are 
t: : ili e 1s ' n other great agricultural areas gene ° 
ta | Ci celmmmtheted og omg ye hong op Suite 331 A. G. Bartlett Bldg, 
1€s lL, Garvil Supervisor | food opportunity to put some mone 
a nal | into the | st ma and * ono he pre Los Angeles 
eir sen > : ae reid ve “- | duction. The outlook for crops i go d 
= ror Mi 7 i . —— iy = anaes "ieee Genes the ea bene 
n- \ peng este oor roams ne spot in the sky for many years 
s crv encouraging b Cause some gc! : - 
Wednesday, Awxust 20, 2:00 p.m. |S vers encouraging because some ge: has been appointed as General Agent for the 
SG A SS ern Sra © oe U8 vee Bet geet State of California. 
t How to Become a 51 ssful Life In- | under the st adverse ¢ umstat! | 
Salesman—E re Wi s, S e ° ° ~ 
ervisor Kansas City. Agency sions ih | Real Old-Time, Life—Time Agency Con- 
C M Cartwrikht, Managing Eéitor,| 224D OF OREGON LIFE DIES : . ~* Ber 
be Thee Satheneh Geileewelen, Chaenn tracts, with Liberal First Year Commissions, 


eet rentun ut Salee Trainine of the Conti. | President Abbot L. Mills Passes Away and Non-Forfeitable Renewals, are available 


nental Assurance Company and Member at His Home in Portland Follow- 


of the Teaching Staff of Rockwell Scho ing Heart Attack to live, wide-awake men of proved ability. 


f Life Insurance Salesmanship 
ome os - . ’ : we 
Thursday, August 25, 10:00 A. M. Abbot L. Mills. presi dent of the Ore- 

NS Song ‘Battle Hymn of the Republi von Life. died Aug ust 11 About 











\udic nee | ‘ 
\ Ss previous suffered a heart ; 
Invocation—Rev. J. H. Branhan \s- pts age se vhicl . ' her . ‘ A ms Lie. | ealeemian = ——— 
luct sistant Pastor Olivet Baptist Churel — ete : a a ene - _ —— - — - a 
Chicago a me of the tounder of the compar! | 
The intages of the No edic to | Which | served as president from its All S eile IP. ma h 
1} . Fis N 4 —“ ™ “ =~ t acest = he sles di f hi leat] fan ar oO icies are W rilten, wil or 
t Salesman Ni an riz es in wr th rie ( Ss «ce : 
Kentucky Agency period of over 21 vears ‘th T. d ° ele 
Finding Prospects—J. H. Hollis, Chi- | Mr, Mills was one of the leading without Total and Permanent Disability, 
a financiers of tl orthwest, being pres 
10Nn, Presentation of the Purpose of the Gil- dent of the First National B s ‘ P . W. a d D bl ] d . i 
‘1S espie Club and Plans of Organization wea i aa angie = al : aa oe P } remitum aiver an ou e n emnity. i] 
ot Absalom Lake, Wayne County Agency 3 a voor : AlONal pyewes wes , 
ary rhe Amount of Business a Salesman | the Rockies, and vice-president of t ——————————— : TT! 
ont Should Produce Yearly to Be a Success | Security Savings & Trust ( 
vets n Life Insurance—A. B. Chennault, | He took an active part in political and 
ures Wayne County civic affairs, was a director of the Nz | 
i The Amount. of poe a Salesman tional Association for the Study and 
e 1S Shou d pst Daily to Field Work—F. A Preve ‘ Pubercuk Ss. al | 
lec- \dams, Supervisor East St. Louis Agency time f hi ith w ne " 
n How the Sales Foree May Serve > Merges esos tec S 7) aS da W A 
tert Make "the Lift Succees las 1 Sl aaa Portland Ope \ir Sana ul . ere 4 an uCcCEE it 
Boe; Wr Kennet Superviser Wavne County sun ives 
\wencs fhe Mile’ cpen-air sci the Springfield 
in iSite open-air pring 
Dr Thursday, August 3 2:00 FM. be : a . : a 
. on mn recent vears in the results 


Discussion Types of L(ppro cl eT" . 

ding I Dy “CN: | tained in treating ren 1 were 

Methods of Creating and Keeping Inter ~e ' , ~ algae a < Raa? 
macKWart 


| 

| 

| 

th | 

a est: Methods of Meeting Objections , to malnutrition and dis- | 

Methods of Closing Irven Armstrong, ease, and in comb ang  Cnese Cameres 

the Supervisor Baltimore Agency evidences of tuberculosis For a 

mci- (juaranteed Savings—H. |! rhompson vears Mr. Mills was a member of the 

ring Supervisor Chicago Agency board of overseers of Whitman (¢ lee 

i an ees | eam INSURANCE COMPANY 
r | 


‘ Women Be trice » [vans *hik ro 
At a F. Evans, Chicag was a memb 











‘ 
2 “ er < a>©re ‘ ec 
Review of Liberty Life Policies Stuart ’ 

; li " 
ize oO wrvard U'n raite 
~ F. Whiting, Supervisor St. Louis Agence, f Harvard Unive j 
- Question Box ] hk. Snowd: Super- | 
resi- Visor EK. Kentucky Agency ' 
Lite Developing the Rural Territory _. ¢ M ur Boustield President Bat I 
n of Ross, Supervisor Michigan Stats ren Dickerson, Genet rounse Ww. 1 | \ " 
| ms. Supervisor Michigan State Agency. | Dickerson, General Counsel: |W.” Eitis| SPRINGFIELD, ILLINOIS 

‘ tutes Make ! ’ erence n 2 
! Sales KE. Birch, Kansas City Ageney rector of Agencies 
Friday. August 26, 10:08 A. ¥. Friday, August 26, 2:00 P.M. 

] Vocation Rev J Russe Harvey The Purpose of the Boosters b» 1? 
“- I Pastor Cosmopolitan Community Matthews Member f Advisory B ad, | — = = = 

z Chicag Chicag 
sent Hints from th Insape I t t I " rf l I 
ibe ! Hick Manager 1] v1 ! Serv ) 
cot rtment Plans for Agencies—L. F. Sim) . tite 
aad Hints from Inspection Department—W. | Director of Agencies For information regarding territory and commissions, call 

E Watt Manager Ins} n Depar i ! o—A ; s . “TENKIING Can, . : 

ee" Re <tr — iggy ee aon ai on or write to R. H. JENKINS, General Agent for the State 
ote ‘ ; 

s—W, Louis Davis nager Bond “alif , sul 33 3 ; 
ham semnaeat oawm, Senager Bend Friday, 7 P.M. of California, Suite 331 A. G. Bartlett Bldg., Los Angeles. 
hic wand Hint f m tt ( 

i \ \ I \ 
» the | tmet h I Lew Mana x Clu 
ively ‘ ‘ servation Dejartment Awarding f t 
m: Bu ess of Life Insurance [other Prize 
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25% Greater Fileage 


in the same floor space 


5,949 














HEREVER rentals are high and offices are 
congested, this new 5-Drawer letter file by GF 
will prove its unusual value. Every file gives 25% 
more storage, and four of them do the work of five 
4-Drawer files. 
Yet, this new GF Allsteel file is only 4°5 inches 
higher than a standard 4-Drawer file. Space saving 
construction accomplished by GF engineers has 
provided a full roomy letter drawer that will never 
warp, stick, or sag, because it’s steel. 
Solid bronze hardware, full roller suspension, a 
thumb latch on each drawer, all are the exceptional 
features that commend this file to you. Be sure you 
ask for GF Allsteel at your equipment dealers. 
Send the coupon for a complete folder of GF 
5-Drawer and standard 4-Drawer files. 
THE GENERAL FIREPROOFING COMPANY 
Youngstown, Ohio Canadian Plant, Toronto 


Branches and Dealers in all Principal Cities 


5-DRAWER FILES 


eer eceececceeseeses’ Attach this coupon to your firm letterhead eeceececeececcessee 
THE GENERAL FIREPROOPING COMPANY 7 
Youngstown, Ohio 
Please send me descriptive literature of the new GF 5-Drawer File and 
the regular 4-Drawer Files 


Name 
Address 





City 
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_ ALFRED CLOVER, PICTURESQUE CHARACTER 
IN CHICAGO LIFE INSURANCE, IS DEAD 


il 
| 








LFRED CLOVER oft Chicago, 
A wie for a number of years has 

been the storm center around 
whom the fight for control of the Public 
Life of that city was fought, died Sat- 
urday at a health resort in his city, the 
cause being heart disease. He was 59 
years of age. 

Mr. Clover founded the Public Life. 
Previous to that he had founded the 
Royal Life which went into the hands 
ot a receiver. His relatives and close 
triends declare that he died of a broken 
heart due to his having lost control of 
the Public Life, and his seeming inability 
to get back. It was claimed that he 
manipulated the election of stockholders 
with forged proxies. An _ indictment 
charging him with conspiracy had been 
voted by the grand jury. 

Mr. Clover possessed singular promo- 
tion ability. In many ways he was an 
eccentric znd picturesque character. He 
was tall, gaunt, wore his hair in a 
shaggy way and usually had on a long 
coat of the old Prince Albert type. He 
was ignorant from a cultural standpoint. 
His languege got singularly mixed. To 
hear him in conversation was as good as 
a vaudeville show. His enunciation was 
delicious, his vocabulary variegated and 
his manner eccentric. He ended most 
sentences with an interrogatory “eh?” 

Mr. Clover sent salesmen out into 
the highways and byways to sell stock 
His promotions were always costly. He 
dealt largely with foreigners and colored 
people. He went to the ignorant. His 
official personnel and many of his fol- 
lowers had foreign names. During the 
time he was president of the Roval 
Life he had a constant struggle to main- 
tain his supremacy The insurance de- 
partment clamped down the lid and the 
company was forced into the hands of 
a recciver Mr. Clover prior to that 
time had hypnotized Gen. George M. 
Moulton, president of the old Western 
Life Indemnity Mr. Clover became 
the agency head, but in time went out 
after proxies and almost got control 
Walked on the Shady Side 


His insurance operations were always 
the shady side of the street and he 
rrought considerable’ criticism upon 
imselt The Public Life wrenched 
itself from his control, but he fought 
back like a tige: He was able to keep 
in line some of his camp followers. In 
the davs when he was at his height, he 
ould have banquets at which would be 
present all nationalities, colors and 
creeds Here Mr. Clover was the big 
ian of the flofick. He would issue invi- 
tations to presidents of other lite in- 
surance companies, alming to get some 
one or two present, in order to call on 
them for remarks He would thus jus- 
tity his existence He was always full 
adept at “four flushing” 


make 


ol bombast, Was 
nd lived alwa som the land ot 
relieve 

One of the interesting incidents ot 
Mr. Clover'’s life was the vear he at 
tended the meeting of the Association 

Life Insurance Presidents in New 
York During a lull in the procedings 


Mr. Clover sprang to the platform and 


ade some remarks in his usual florid 
ind unique style This was greatl 

imiliating to the other Chicago life 
nsurance officials present Hlowever 
Mr. Clover got back to Chicago, got out 
a special bulletin, telling how he ad 
dressed the Association of Life Insur 
ance President hi Wa vhat he 
wanted The dignitart were 0 
shocked b thi wester! pecimen that 
thre ere i i tate ol coma Mr 
Clover wildly gesticulated and with 


language fertile and impregnated with 
Halsted street or West Madison street, 
Chicago, he informed his aristocratu 
hearers that he was the man of destiny 

Chere was always the charlatan about 
Mr Clover He had a lot of native 


sagacity but could not help in his opera- 
tions injecting questionable practices 
and much chicanery. Perhaps no one 
has swept across the life insurance 
horizon in Chicago whose character and 
personality were more picturesque 
varied and vivid. He was full of 
braggadocio and had wheels going in 
his head all the time. The schemes he 
devised were many, unique and color- 
ful. His speech was always garish and 
lurid. Let the wheels start in his brain 
and his tongue tell about his lucubrations 
—then vou had a verbal explosion ot 
torce and redolence 

Started as Industrial Man 


Mr. Clover started in the business as 
an industrial insurance man and he al- 
ways kept in that atmosphere. In his 
early career he worked among foreign- 
ers and other people able to pay only 
small weekly amounts for insurance. 
When he got to his stock selling cam- 
paigns, he would give a big dinner at 
some downtown hotel and beguile some 
prominent man to speak. His custom 
was to invite colored people or those 
of some one nationality. He would then 
give a high sounding talk and sell 
stock. Sometimes he would charge 310 
for $1 for each share. Mr. Clover wore 
much jewelry and by his massive frame, 
long hair and striking appearance would 
leave a real impression on his hearers 
His favorite jewelry was a big watch 
chain, immense diamond shirt stud, dia- 
mond scarf pin, diamond sleeve bands 
ete 

(lever Before the Presidents 

Thomas R. Weddell of the “Insur- 
ance Post” in commenting on Mr. 
Clover’s talk before the Association of 
Life Insurance Presidents, elaborates 
still further his appearance on that o« 
casion. Mr. Weddell said: 

“When Mr. Clover was president oi 
the Royal Life he attended an early 
meeting of the Association of Life I 
surance Presidents in New York City 
He arrayed himself for the occasion it 
a tawn-colored Prince Albert suit, wit! 
t high hat of the same color. At the 
close of the first session, having lis 
tened with growing disgust to th 
learned disquisitions of the pundits of 
the business, Clover expressed his opi: 
1on of the meeting. He arose and draw 
ing a big roll of bills from his pocket. 
shook it in the face of the astounded 
presidents, told them they didn’t know 
anything about selling life insurance 
and offered to bet the roll that he could 
go out and sell more business than any 
ten of them. He attended no further 
sessions 


CINCINNATI MEN WERE 
WELL REPRESENTED 


Insurance men of Cincinnati were 
well represented in Proop ( ot the 
107th calvary of the Ohio National 
Guard which just completed two weeks 
of traming service at Camp Perry, Ohio 
iast Saturday [he insurance men 


the troop includ B (; Dawes, vice 
president of the Eurcka Security Fire, a 
heutenant Rov Green, captain it men 
ber of the Shutf Agency; Charles | 


Raysdale rst lheutenant, associated w 
the Dickerson & Shepherd agency; Paul 
\\ Hommever, sergeant, of the researc] 
department of the Union Central Lit 
H. A 


ment ot the Eureka-Security 


Krigbaum in the casualty depart 
Agency 


Loui H Martin of The National l 
derwrit Company Harry L. Millet 
corporal and Lawrence W Grimbleby 


sergeant, of the Union Central; Charl 
H. Cuthbertson, agent for the Equitable 
Life of lowa Paul W. Hommevyer 

the son of Charles Hommeyer, super 
tendent of agents of the Union Central 
Lite froop C won tirst honors for tt 
vork during the past year and at camp 
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LEADERS CLUB WILL consolidating with any other company | W. E. Bilheimer, general sales manager, quarters have been found necessary, and 
GATHER IN THE EAST 1 he 7 Reliance Life claims to hold the has resulted in tl ¢ addition to its ager cy eK nsequentl) about the middle ot so 
ecord so tar force of over 500 salesmen \ school vember new quarters will be take , 
; see RR of instruction by states is under way, the Valley National Bank building, for- 
CONVENTION DATE IS SET Expansion Necessitates Larger Quarters ir. Kilheimer being in charge, assisted merly occupied by the Bankers Life 
The extension program inaugurated | by H. E. Jackson, assistant sales mana- The Merchants has been admitted to 23 
a mmr by the Merchants of Des Moines | ger The expansion of the Merchants’ different states but is concentrating Its 
Leading Producers of Security Life to a tew months ago under the direction ot uusiness has been s marked that larger energies in a dozen mid-western states 
Meet in Atlantic City 
September 8-10 
fe, Chicago, will hold its convention 
i" Atlantic City, Sept s-10 \bout 
50 field men will be present, and the 
following will represent the home ofhce 
O. W. Johnson, president; S. W. Goss, 
vice-president; J. ¢ Seitz, secretary: 
L. S. Broaddus, superintendent of agen- DES MOINES, IOWA 
ies, and A. B. Carney, educational di 
rector. The program is as follows 
September 8, after-lunche s sik > 
W J. Holpa, retiring club presi lent LIFE INSURANCE FOR 
residing, greeting Ss. W Goss, Vice 
president. Announcement of club offi 
ers, members of club and presentation CHILDREN 
of club emblems to new members, 0. W 
Johnson, president Afternoon, enter- 
tainment. 
Evening— Dinner After-dinnet ses- . ° 
sion, L. S. Broaddus, inspector of Approximately one-third of the 
gencies, presiding, “Mental Attitude,’ : f i 
A. B. Carney, educational director Or- re) ur countr is 
ganizing a Country Agency,” James W population Oo y 
Lane; “Prospecting and Program Sell- : 
ing.” H. E. Durbin Entertainment made up of children under fifteen 
September 9, morning session, club 
president elect presiding, agency-build- years of age. 
ing programs “Slection of Agents and 
Selling the Job,” S. W. Goss; “Training 
of Agents,” A. B. Carney: “Systematizing . ° 
Work of Agency,” L. S. Broaddus; award- One-third of the possible pros- 
ing of prizes for best renewal records, - 
©. W. Johnson, president pects for life insurance in every 
Afternoon, entertainment 
Evening, banquet Toastmaster, O. W : i]. 
Johnson, president “Twenty-one Years community are, therefore, chil 
as a Director,” George C. Gale, chairman 
of the board; “My First Year in Life In- dren. 
surance,” W. P. Mayer; “Increasing Per- 
sonal Production One Hundred Vercent,” 
EK. M. Hess; “Trout Fishing in Califer- ° . 
nia,” S. H. Silver; brief talks by several Royal Union salesmen can write 
new club members 
rr children from one day old and up. 
BIG BEQUESTS FOR COLLEGES Our Juvenile Contracts go auto- 
Bulk of Estate of Late Vice-President | Royal Union Life Building matically, without re-examina- 
Baldwin of Mutual Benefit Goes i i 
to Uni es Cor. Seventh and Grand Ave., tion, into full benefit at age five. 
° niversities Des Moines, lowa 
NEWARK, N. J., Aug. 18.—Prince- 
ton University and Vassar College are 
the largest beneficiaries under the will 
hled here for probate last week by the 
executors of the estate of Samuel M. 
Baldwin, vice-president of the Mutual 
Benefit, who died at his home in East 
Orange last month at the age of 76 and 
unmarried. The will provides that the 
two educational institutions shall divide 
the residue of the estate atter bequests A. Cc. TUCKER, President 
. totaling $319,000 have been made 
Among other institutions which will re- 
ceive bequests of $10,000 in accordance 
with Mr. Baldwin's will, are the Orange 
Free Library; Orange Orphan Home; 
Orange Y. M. C. A.: Bureau of Asso 
ciated Charities of Orange; New Jersey | 
(orthopedic Hospital and Dispensary of 
Orange; Job Haines Home for Aged 
Peopie at Bloomfield; Newark Y. M. | 
( \.: Newark Y. W. C. A.: Home tor 
Crippled Children of Newark; and the 
Essex County Homeopathic Hospital 
Reliance Life Record NOW OPEN 
there has been some controversy as 
what company passed the $100,000 y 
ink sompny tetot Gx Serene ROCKFORD LIFE INSURANCE COMPANY 
est \t the recent convention 1 t 
Midland Mutual, one of the = othecer 
tated that as the Midland Mutual passes Ww RITE TO 
he $100,000,000 mark this vear it will 
eve a ereat record because no com = . = 
my under 30 years old has that amount Francis L. Brown, Secretary 
lores 1 The Rehance Life calls at- |} 
tion to the fact that it started busi > = . . 
ess i Poa In 1918 15 vears later, ROCKFORD, ILLINOIS 
company went well over the $100 
000,000 mark without purchasing or! 
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EXPANSION OF PROMINENT 
ORGANIZATION ANNOUNCED 


AGENCY TERRITORY ENLARGED 


Rich New York and Connecticut Areas 
Are Added to Jurisdiction of Frazer 
Connecticut Mutual Office 


NEW YORK, Aug. 18.—All of West- 
and Rockland counties, New 
York, and of Fairfield and Litchfield 
counties, Conn., have been added to the 
exclusive territory of the P. M. Fraser 


chester 


THE NATIONAL 


cussion of the part life insurance plays 
in community affairs. 
Observing Anniversary Month 
The 20th anniversary of the Jefferson 
Standard Life fell on Aug. 7, and the 
anniversary month is being set aside for 
a number of contests for business. 
The campaign centers in the idea that 





ie : M 
|“each agent will produce at least $20, 


| $1,000 ot 


agency here of the Connecticut Mutual | 


to make it one of the largest in the coun- 
try from the point of view of wealth and 
population, according to an announce- 
ment made here today by Mr. Fraser. 
Hitherto this territory has been divided 
up between several other agencies of 
the company. 

Not all plans for intensive develop- 
ment of the territory have been com- 
pleted, but Mr. Fraser 
it will be put in charge of Charles Zim- 
merman and J. M. Fraser, associate 
general agents, who will act as field 
superintendents from headquarters to be 
established at some central point in the 
territory. Their first dutv will be to 
offices in 


open branch 

and other sizeable cities and towns 
under their jurisdiction. It is hoped to 
have the new development well under 


way by Sept. 15. 


Sun Life Convention 


rhe annual convention of the leading 
producers of the Sun Life of Canada 
from all parts of the United States and 
Canada will be held on Sept. 5 at Mack- 
inac Island, Mich., according to an an- 
nouncement this week by the company 
The convention will last a week during 
which there will be a number of im- 
portant addresses and an interesting dis- 


announces that | 


fof the 


New Rochelle | 


0060 this 20th anniversary month.” “Base- 
ball games” have been arranged through- 
out the month between agencies which 
have been evenly matched on records of 
past business and other considerations. 
Applications count as hits and each 
new business secured is a run. 


LIFE UNDERWRITERS WILL 
HEAR NEGRO “SPRITUALS” 


MEMPHIS, TENN., Aug. 18.—Old- 
time Negro spirituals and folk-songs 
will predominate in the musical program 
for the annual convention of the Na- 
tional Association of Life Underwriters 
here Oct, 12-14. 

The committee in charge of the bar- 


becue program, headed by R. Henry 
Lake of the Equitable Life of New 
York, has arranged a contest between 


two of the outstanding Negro quartets 

south. One ot the quartets is 
composed of Pullman porters running 
out of Memphis, while the other is made 
up of four employes of a local freight 
house. The quartets are widely known 
respectively as the “Pullman Porters 
Quartet” and the “Freight House Quar- 
tet.” Both have entertained radio audi- 
ences from station WMC. 

The contest program will be made up 
of the quaint old southern Negro songs, 
plantation melodies, hymns and_folk- 
songs peculiar to the southern Negro. A 
cash prize will be awarded the winner. 

In addition to the contest, which will 
be staged in conjunction with the bar- 
becue the afternoon of Oct. 13, the com- 
mittee has arranged for the choir of the 
Metropolitan Baptist Church (Negro) to 
sing during the convention. This choir 
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is composed of approximately 100 mem- 
bers and is regarded as the best group 
of Negro voices in the south. This choir 
will sing at the mass meeting in the city 
auditorium on the final night of the con- 
vention. 

Plans for the convention are develop- 
ing rapidly. Mrs. Bolling Sibley, wife 
of the general agent of the Penn Mu- 
tual, has been placed in charge of 
arrangements for the entertainment of 
the ladies, while Mrs. Edward Mc- 
Cormack has been named as hostess to 
the convention. Both ladies have been 
active for several weeks and fair visi- 
tors to the meeting will be royally enter- 
tained. 


AGENCY CONVENTION HELD 
North American Life cf Toronto Is 
Having Its Leaders Meet Accord- 
ing to Divisions 

he western division of the Produc- 
tion Club of the North American Lite 
of Toronto opened its annual three-day 
meeting at Jasper Park on Aug. 17. 
Having written the largest number of 


lives during the past year, C. J. Keller 
of the Vancouver agency was elected 
president of the club for the ensuing 


while J. C. Nattress of Edmonton 
was elected vice-president for having 
written the largest volume of business 
Among the home office officials attend- 
ing the convention were: President, W. 
BR. Taylor; secretary, C. E. Flanagan; 


Vvear, 


D. E. Kilgour, actuary; E. J. Harvey. 
supervisor of agencies: H,. W. Manning, 
assistant supervisor of agencies: J. A. 
McCamus, supervisor of field service, 
and T. M. Sargant, agency auditor. 
These executives will also attend the 


convention of the eastern division of the 
Production Club which will meet at St. 
Andrews-by-the-Sea from Sept. 5-7 at 
which time G. L. Fischer of Forest. 
Ontario, will be reelected as president of 
the club and F. X. Leblanc of Montreal 
will become vice-president in recognition 
of their production records for the year 


ANNUAL GATHERING WILL 
BE STAGED NEXT MONTH 


HOLDS CONVENTION AT BANFF 


Salesmanship Institute to Be Feature of 
Meeting of National Life of Ver- 
mont Preduction Clubs 


The National Life of Vermont will 
hold the annual meeting of its produc- 
tion clubs at Banff in the Canadian 


mept. 6-3. 


] 


rhe big feature ot 
the meeting will be the salesmanship in- 
stitute conducted on both the first and 
second days by Dr. Paul W. Ivey, for- 
merly professor of marketing at the 
University of Nebraska and now lecturer 
on sales methods at Harvard University, 
who has conducting his salesman- 
ship institutes in cities all over the 
United States. 

he program for the opening session 
includes the keynote address, “Applying 
Business Principles,” by President Fred 
A. Howland and the presentation of club 
officers by Edward D. Field, second vice- 
president. The afternoon of each day 
will be devoted to recreation and sports. 

The luncheon speakers the second day 
will be George D. Alder of Salt Lake 
City, president of the National Associa- 
Life Underwriters, and Charles 
C. Gilman of Boston. The features of 
the dinner that evening will be “A 
Standardized Sales Presentation” by 
Earl H. Weltz and presentation of prizes 
by L. P. Brigham, superintendent of 
agencies 

Griswold Wilson of Cleveland is presi- 
dent of Leaders Club; Edgar J. 
Cyvler of Cleveland is vice-president and 
Charles C. Gilman of Boston, secretary. 
William W. Clayton of Birmingham, 
Ala., heads the $100,000 Club; T. Pryor 
Campbell, Jr., of Richmond, is vice 
| president and Charles L. Hall of Seattle 
| is secretary. 


Rockic 5, 


been 


tion of 


the 








It is old enough to justify confidence. 
It has had enough successful business experience to guarantee future success. 
It has the necessary equipment for the salesman. 
[ It issues a complete line of up to date policy contracts, both participating and non-par- 

ticipating, with Double Indemnity and Disability Benefits. 
It has an educational program for the agent that will materially aid in promoting 

success. 
It will give you Home Office cooperation that is worth while. 
The agency management is under men who have had actual experience in the field. 


MEN OF VISION— 


CHOOSE OUR COMPANY, BECAUSE— 


If you feel that you are qualified and there 
is a reason for you to be interested, write 


A. B. OLSON, Manager of Agencies 


BANKERS LIFE INSURANCE COMPANY 


OF NEBRASKA 


LINCOLN - 


: NEBRASKA 
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PROGRAM OF SPEECHES COMMISSIONER WILL mber companies having 81 percent of | in Chicago last week en route to the 
the total life insurance in force in the | home office from the Pacific coast. Mr, 
HAS BEEN ARRANGED | ADMINISTER MONIES | jecai reserve of the country. | Spi 1, has been on the 





legal companies inney, since Jan. has 
For the first seven months of this | Pacific coast visiting the general agen- 
the “mew business ofall classe | cies at Los Angeles, San Francis, Se 
ge recto of 3% pereumt attle and Portland, | He _changed the 
general agents at San Francisco and 


. , . . | 3: : . ver the corresponding per ast yea 

Old Line Life of Milwaukee Will Hold | Cincinnati Chamber of Commerce/)):. gh tgs id & pe iod la t year. | ceattle. He has completed his work out 
iring the period new ordinary busi- , 

. ere and is now headed for the home 


PLANS FOR ANNUAL MEETING | APPROVE STATE SUPERVISION 
































Annual Convention With Outing | Recommends Improvement in Han- ness increased 2.3 percent, new indus- : 
; at a0 « sn S ygtsess a Pbsasioneinn office to make arrangements to 4 
at Lake Geneva dling of Pension Funds pte ce it, and group decreased rs aaa a = oe Thay or oe = Port. 
= ! P . land, Me., early in September. Later in 
; : y eo to Chicag 
\ I LWAUKEI a Aug. 17.—Next ( IN¢ INNATI, O., Aug. 17 The To Arrange for Convention : wy n be pean igenny: th 
iesday noon agents for the Old Line oard ot directors of the Cincinnati \\ R Spinney, superintendent of | RK. Bacon resigt ied to go with the Houze 
Lite will open their annual agency rally | Chamber ot Commerce has lopted a | as es of the Union Mutual Life, was gency of the John Hancock Mutual. 
i yee with a luncheon. Darby | resolution recommending that the in ; ; 
A Yay, general agent for the Union | Gustrial pension systems otf Ohio cor ; aru UE SURES PLO Lee 
Central Life, ( Beg in benitine 7 pe rations be Be aie the “‘gupere |S sn UE — 
program of speakers for the conventio1 vision of the state superintendent of in iE E; panes ere : me 
being the main speaker at the luncheon |surance. This action was recommended le | NY L§<¢ INCENTIVES and Al DS TO SUCC =SS | 3 
conference. Mr. Day's subject will be | to the chamber of commerce by a spe- EEE . 
“Our Work and How to Do It.” | ctal committee which consisted of A. F p iZ - ; ——— acme: s 
rest of the afternoon is to be taken | Sommer, manager of the Metropolitan { % 
with talks on the life insurance busi- | Lite, chairman; E. E. Hardcastle, Ry i & 
SS by agents of the cc mpany. N. Gust | actuary ot the Union Central Life; J N. Ba } fe 
Hartberg will talk on “Reducing Sales | Lewis and Howard M. \Wilso Phis Ei | } < 
Resistance.” The discussion on this wil] | Special committee pointed out that the 24 iS 
be led by W. E. Wulk. R. L. Kingston | Cause of sound pensions W ould be vastly FE I he lk th S me | 
has “Insuring the Whole Fam ay" for | promoted if every so-called pension tund RY VY a Cc a | ‘s 
his subject with the discussion to be led were so in fact as well as in name, and EB) | | Ng 
by P. W. Weber. E. P. Davis will ad- | thus it would be beneficial to all parties =) I an ua eS | 
dress the agents on “Making a Start.” | Mterested to place these systems under | |E ° ° e 2 2 ° e ° be 
Other speakers are: F. W. Gamm, | the supervision of the insurance depart- ‘ | 
“Method of Increasing Your Volume”; | Ment. his action has now been ap- 5 © 
> 1 a ae bag oe Pa ; proved by the * her « ~emeen " 
Se ape Wie an 2 rm Bone The aor al a eaiel m nittes 2 | Nothing contributes more to the development of a 
by John A. Phillippi and John P. Wolf; | to the Chamber of Com also E efficiency in any organization which appeals to eI 
J. L. Fox, “Business Insurance,” and | tour hed upen the matter of state pension E the public, than a clear understanding between rep- a 
the leader of, the. discussion is G I ——— It said ry a rtunate as iE resentatives in the field and Home Office Executives. Pei 
lanson: M. N. Green, “Accident and |@ State system would be, it must be | |B : 
He uth Insurance as a Help to the Life inevitable, if the large industrial units Ey In a life insurance company, the Home Office must 
Man,” and the discussion by W. A. | 40 not provide for the old age of their know the agent’s problems, if they are to be dealt . 
Kempf In the evening an informal | ¢™ployes themselves. It is pointed out . . ee " A ? 
hanquet is to be held. followed hy a|that this failure of the individual to with fairly and effectively. © 
theater partv. care for the situation was what brought | Ms 
cherie morning the party witt| into being the workmen's compensation Nylic Agents have no difficulty in making their ‘a 
start on the two-day outing at Lake | act. field problems understood at the Home Office. ‘ 
Geneva. The Star Leaders Ciub will rhe committee reported that under oi — : 
hold its annual meeting the next morn-| the present pension system only about And this is not strange; for the majority of the 
9 \ tour through the Yerkes’ ob- | 6 percent of the needy who have passed l Executive Officers, including the President, have 
servatory at Williams Bay will be made | the age of 65 are being provided for bj had practical experience in field and Branch Office 
the morning. The partv will return | Private pensions, and that, if industrv work 





to Milwaukee late Thursdav afternoon. | as failed to provide for them, it be- 
comes vitally necessary that industry at- 
tack fhis problem with a good deal more 


SHAPING UP PLANS FOR earnestness than has been done in the 
COMMISSIONERS RALLY | past. The only alternative is the estab 


So they “talk the same language”—field men and 

executives alike. And you don’t hear Nylic 
Agents saying, “Our officers can’t get the agent's 
point of view because they have never had field ex- 
perience.” 


: wenmen’+s lishment of a state pension system. In 
[he general committee at Cincinnati] referring to statistics for the country 
ns — of company ofhcials ap-]as a whole, the report states that the 

oa to ko _ titer the local arrange total number of industrial pensioners 

ts 1e Insurance “mi oe 
, nd ‘a _ held i age ssioners loes not exceed 100.000, and there are 
onvention to be held mm that citv, Sept ' shiv 8 . . r 5 
‘9, will hold a meeting next Monday probably 1, 00,000 dependents over Sv 
vlna oN : TENE BEAL ONS in the country. The average industrial 
at which Insurance Commissioner W. C.] pension is $483 a vear. and about 16 


¢ Common experience begets mutual understanding 
which in turn begets confidence; and confidence 
| begets strength. 


CO LODO LEE OLY LOL OSLO LOLOL LY LO LODO LOIS 








commissioners and general arrangements last four and one-half years has resigned 


i 
| 
F ‘Willinms. ok a ae ee percent of emploves engaged in manu | There is probably no life insurance company be- 
Vailliz Ss, ce-president ot the est- . . ° zx i i 
i Soothers fie | mo oa =< ; the | ta turing, mechanical industries, trans- | |} }| tween whose Field and Home Office there exists a 
. t ate, 18 chai c ot ‘ Bewtens —_ s . } . i ; ; ; 
Cincinnati local committee. <A ladies portation = ee ee ive iE | more frank and cordial relationship, due largely, no 
4 : ’ , ectation of ing retired on ; i i 
committee will be appointed so that the aaa —r - ited iB} h doubt, to this sympathetic bond of common experi- 
vomen attending the convention can be |‘ | | ence 
] . af ‘ ce. 
roperly looked after Arrangements ie | | | 
have heen made for Governor Vic Don William H. Carter 
ahey of Ohio to open the convention William H. Carter of Los Angeles. | | | 
Sept. 27 A smoker will be tendered to | general agent in southern Calhfornia for 
the evening before by the insurance | the Central Life of Des Moines for the | 


yminittee, to become part owner and business man 
f the Country Club Magazine ot 
Kelley With Des Moines Life & Annuity ro —_ os _ He oe formerly with 
: tiie pankers ite of waiim the soutn 
. ; - . a 

W. C. Kelley, formerly advertising hefore going to California six vears ago 
manager of the Central Life of Des 
Moines, has been a . 
: s, ap pointe d supervising 
director of the agency force of the Des LIFE TOTAL DROPS IN JULY 
Moines Life & Annuity. Following the 
removal of the Merchants Life. the Cen- 


ED _ 
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1] 
f 
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| Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 


Decline of 4 Percent as Against July 





* eae ae . i] 
tral Life is to take the rooms made Last Year, Association of Life | | and happy? 
int in the Register-Tribune building, Presidents Reports i 
retaining also a number of rooms on é — 
the floor below where its present offices — ae E P : } , ; 
ere its present offic NEW YORK, Aug. 17.—New paid- | | | tne Home Ofine Beating sow (eine word 


ar situated. . . 
for life insurance production in all Medieun Seware Carden 


. ; : lasses for July declined 4 percent be- 
Bristow — we i 
Made Secretary low the figure for the corresponding 


Frank M. Bristow has been elected | month last year, new ordinary business | NEW YORK LIFE INSURANCE COMPANY 


secretary and treasurer of the Oklahoma | amounting to $639,000,000, representing 


! if of Oklahoma City This office | a decrease of 3 percent, new industrial rs DARWIN P KINGSLEY President 
: ° . ’ ° . rest 


heretotore has 1! 





been held by G. W.| business of $201,000,000 representing an 


WI! tten. The Oklahoma Life was | increase of 3.4 percent, and new group 2. 346 BROADWAY. NEW YORK 


licensed in March with $100,000 capital | of $54,000,000, representing a decline of 
and $38,000 surplus. This company was | 30.6 percent, according to tl 











he Associa- 
or reanized to take over a stipulated pre- | tion of Life Insurance Presidents. The 


company of the same name figures are based on the records of 45 
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What Every 





surplus earnings. 








surplus earnings. 


Property insurance—fre, liability, etc., pro- 


tects past surplus earnings—accumulat 


wealth. 
The well-informed agent can give service 
all lines. 


The well-managed organization can under- 


write all lines. 


The Continental agent and the Continental 
organization are multiple-line in principle 


and practice. 





Continental Casualty Co. 


The Continental Assurance 
H. G. B. ALEXANDER, President 
CHICAGO, ILLINOIS 


Insurance Man Knows / 


The purpose of all insurance is to protect 


Life and Accident insurance protects future 


ed 


on 


Co. 
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COMPLETE PROTECTION 
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LIFE MEN FIND GREAT 
INTEREST IN AVIATION 


(CONTINUED FROM PAGE 3) 


death results from flying 


cy @ 
ive vears of the date of issue. 





i 
Other Canadian companies issuing poli- 
cies on flyers under varying conditions 
and terms are the Dominion Life oi 


Waterloo and the Monarch Life of Win- 


t. 8S. Companies More Careful 


In the aviation field the lit¢ com- 
panies in the United States have pro- 
ceeded more slowly and wt! nore mis- 
givings, although directly after the war 


they showed much interest and a good 
measure of confidence in underwriting 
fivers. But their lack of experience and 
actuarial statistics in regard to aviation 
doubts and considerable 
chaos in the field. Only now, after the 
accumulation of more experience and 
data, are the companies beginning to see 
It is significant that 
premiums reported to the state imsur- 
ance department here on all kinds of 
aviation covers, including life insurance, 
were six times as great in 1926 as in 
1924, according to an investigation re- 
“Aero Digest.” 


soon led to 


their wa clearly 


cently made by the 
Demand Extra Premium 


With the exception of the Oklahoma 
Life as noted above, a recent survey 
here disclosed that no American com- 
pany will issue a policy on the life of 
aviators without an extra premium, 
which in general runs all the way from 
$25 to $50 per $1,000, the smaller figure 
being the more usual. The survey was 
made by Clinton Davidson of the Estate 
Planning Corporation here, insurance 
counsel for several airplane manufac- 
turers, in behalf of L. L. Irvin, inventor 
and manufacturer of standard  para- 
chutes, who has flown constantly since 
1913 without any accidental injury. Mr. 
Irvin wanted a life policy without extra 
premium and was willing to waive pay- 
ment in event of death from flying. 


Hestricted to Two Vears 


Several companies, which do not ac- 
cept risks on the lives of insured while 
fiving, signified their willingness to is- 
sue a policy with a rider to that effect 
but such policies are necessarily good 
for only two vears in this state, which 
has a law to the effect that no restrictive 
clauses in a policy are valid beyond a 
two years’ period. This is a protection 
for ordinary policyholders, but it mili- 
tates heavily against flyers who are will- 
ing to be more or less unprotected while 
protected 
occurring 


walks of 


in the air but desire to be 

against death or disability 

while engaged in the ordinary 
life. 

Polley Limits Vary 

The extra fliers is 


charged to 


premium — for 
cover the additional hazard 
ind protect the other pol vholders of 
the companies. The usual extra charge 


of $25 per $1,000 is likely to be increased 


soo! Phe John Hancock Mutual re- 
entl announced throug] President 
Walton L. Crocker that the company’s 
experience 1 msurmy aviators showed 
that additional premiums must be 
rved and othe condition of the 
contract modified While the ce mipanies 
ire n the busine or ring the Pp ib 
and are endeavoring to cover the 
t ! hazvare ‘ id thie ec Ny itl bs 
olv volele cane be expected to 
tand a le on that account The terms 
‘ the lohn Haneoch ere a additional 
$25 per $1,000 with a policy limit of 
10.000. the ame premium extra and 
prorkne lunit offered by the Prudential 
Phe New York Life and ‘Travelers set a 
nol lt of $9500 and $5.000_ re 
ectivel tM ratiny up the premium 
rn ccordance it the circumstances ot 
cu cus Other companies accepting 
aviatiot ! ks under certain conditions 
are tive Lincoh National Western 
States Life. Western Union Life. Peoria 
Life, Springfield Life (allowing a may» 
mum of $50,000) and the United State 





August 19, 


f aviation insurance of all kinds 
taken by the recently created 
ureau of aeronautics in the Department 
‘as which has 





of Commerce at Washington 
blished its first official statistics 
n commercial flying both 
ere and abroad. The figures relate en- 
tirely to commercial aviation and do not 
include accidents or fatalities in the mil- 





m accidents 


itary service. The bureau believes t 
when al] its statistics have been com- 


pleted and analyzed, they will form the 


basis for computing air 
in this country. A conference on the 
subject is contemplated in the next few 
months when sufficient data have been 
obtained to compare flying hazards with 
those of automobiling, railroading and 
other means of travel. 


nsurance rates 


Ratio of Accidents Given 


Using figures of the Aeronautical 
Chamber of Commerce here which esti- 
mated that in 1926 there were 75 com 
mercial aviation fatalities, the bureat 
found that accidents occurred at the rate 
of one per 248,955 miles flown, comn 
cial planes having flown 18,746,640 mil 
last year. In 1925 there were 83 
accidents and seven in 1924, with no 
estimate of total mileage covered. Fr 
1918 to 1922 the transcontinental 
mail flew 138,800 miles for every 
fatality, while from 1923 to 1925 
mileage per fatality increased to 789,110 
miles. Last year the transcontinental 
route was covered with only one fatality 
in 2,292,273 miles flown. Also, there 
were only two fatalities in 2,086,395 miles 
flown by contract air mail pilots last 
year. 














the 





Comparison With Foreign Figures 


These figures compare very favorably 
with the more complete figures of for- 
eign countries for the past 10 years. Air 
companies in Australia have own over 
1,000,000 miles with only one fatality. 
In France the number of miles per crew 
iatality has increased from 233,000 ior 
the period 1920-22 to 726,500 for the 
period 1923-2 In Germany 50 air lines 
flew with a safety percentage of 99.7 
1925. Last year Lufthansa, an amal- 
vamation of these lines, flew 3,814,000 
miles with 56,268 passengers with only 
one fatal accident. In seven years the 
Imperial Airways, Ltd., and its prede- 
cessors in Great Britain flew more than 
5,000,000 miles with 75,000 passengers, 
only four of whom met death by acci- 
dent. In 1925 the Imperial line flew 
62,000 miles with no fatalities and last 
year flew 791,000 miles with 16,000 pas- 
sengers with a similar spotless record. 
in fact, the percentage of safety on 
Kritish air lines has increased so much 
that insurance rates on air traffic are 
lower than for surface transportation 


Aviation Aids to Reduce Accidents 


\s these records of foreign countnes 
were accomplished in the absence of 
lighted airways, intermediate tields, bea- 
con lights, licensed pilots and rigid regu- 
lations such as the bureau of aeronautics 
is authorized by law to establish in tins 
country, it believes that flying fatalities 
will be well “on their way to zero” when 
the numerous aviation aids now beimg 
installed are put into operation. Many 
cities are also establishing their own 
well-equipped airports tehind = other 
cities in this regard, New York is now 
seriously considering the proposal to 
establish an official airport on Governors 
Island, now a military post, lying in the 
bay just off the Battery. In this con 
nection the New York “Times” printed 
a most interesting letter signed “Under 
writer,” who several lewit tel 
objections to the proposal 


York Pian 


voices 


Objections to New 


“Nearly 20 years of practical exper 


ence leads me to beleve that ould 
be a pwreat mistake to use so sma an 
island. Many forced landings take place 
a few minutes or less after taking oft, 


f them result » no 
1 


and while most « 
accidents when the aircraft remain ov 
landing fields |] fear that repeated as 
cents trom Governors Island of land au 
unfitted to alight on the water, 
disaster, he writes, 

e 


cTalt 
would result) in 
pointing out that the cost of msuram 











Yiim 


the case of aviation is an essential 
factor and one of the major overhead 
charges, adding that premiums are high 


but not higher than justifed by experi- 


“It seems to me it would be a great 
istake to establish such an important 
ase as the New York airport on so 
small an area as Governors Island, if it 
would have the effect of limiting insur- 
ince or increasing premiums. I have 
card it suggested that in the event of 


rates being advanced for such a reason 
rators could carry 


risks themselves, but that would only 


the aircralit ope 


end disastrously for a certain number of 
operators, since no one operator or even 
group could possibly average losses 
ver such a wide field as do the insur- 
ers, and it would take only one catas 
yhe to result in bankruptcy. 
Insurance Angle Important 


“I write feelingly because I have been 
many years an underwriter of avia 
on risks, the largest part of my work 
consisting of finding, in the face of pe- 
cular difhculties and obstacles inherent 
in aViation, means of keeping premium 
ates down to a level at which business 
can be done and air operators and those 
hnancing them can be adequately pro- 
tected. It has been no e: Ne matter to 
develop facilities aflendion such large 
and comparatively novel insurance, and 
I suggest that it is of grave importance 
to avoid, if possible, action likely to 
pair the insurance facilities so essen- 
tial to the development, financial and 
therwise, of commercial aviation.” 


MAKING INVESTIGATION 
OF PENSION SYSTEMS 


(CONTINUED FROM PAGE 3) 

f a population of 400,000 or over. There 
are 18 cities of that size, according to 
the 1927 figures of the census bureau. 
Chere are six states in the country with 
retirement plans covering all state em- 
ployes not included in some other pen- 
sion plan. Twenty-one states and the 
District of Columbia have plans which 
include all public school teachers The 
urvey would thus include plans main- 
salnedl by 46 agencies, covering employes 
ranging from labor to high executive, 
administrative and professional officials 
and thus would be a sufficiently wide 
inquiry to cover most significant vari: 
ions of the plans now in use. 


Wide Interest in This 


The results of the labor bureau inves- 
tigation will be of interest to underwri 


ers, particularly the actuaries, as the | 


development of the pension systems in 


this country has been a matter of wide 
interest within the company ranks an 
las grown with tremendous momentum 
in recent vears. The interest in the ques- 
ion of provision for old age, especially 

regard to emploves whose earnings 
scarcely permit them to make it for |} 


} 


themselves, has increased greatly within 
the last decade Several states have 
assed old age pension laws and others 
re considering their passage Pension 
systems are being installed in| many 
ndustrial plants and are being made 
the subject ot debate in many alterca- 
tons between orgamized labor and em 
lovers 


Holds Annual Meeting 


Phe annual meeting of the agents am 
theials of the National Savings Life ot 
Wichita, Kan., has just ended at the 
ompany's home offices The conven 
thon continued tor tive davs and was 
ended with a dinner at which G. W 
Donaghey, former governor of Arkansas 


nd a vice preside t ot the company ind 
kK. | Daniel, commissioner of Texas 
were the chiet speakers W. CC. Cole 
an, president ot the company an 
meced the lst of prize winners among 
the agents and dhistributed the prize 
wards of the company to these agents 


\. J. Sejeel of Kansas Citv, Mo. was 
varded the tirst prize, a new Chrvslet 


otor car, for the largest gam m bus 
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Our Agents Have 


A Wider Field— 
An Increased Opportunity 
Because We Have 


General Age Limits 0 to 60. 
Non-Medical Age Limits 0 to 45. 


Policies for substantial amounts (up to $5,000) for Children on 
variety of Life and Endowment plans, thus enabling parents to 
buy all of the Family’s insurance on the Ordinary, i. e., Annual, 
Semi-annual or Quarterly Premium plan. 


Participating and Non-Participating Policies, Medical and Non- 
Medical. 


Same Rates for Males and Females, Medical and Non-Medical. 








Double Indemnity and Total and Permanent Disability features 
for Males and Females alike, Medical and Non-Medical. 


Standard and Substandard Risk Contracts. 


Our Class C Senior Agents may write Non-Medical Applications 
for as much as $3,000. 


We have openings in Ala., Ariz., Ark., Dela., D. C., Fla., Ga., IIL, 
Ia., Kans., Md., Mich., Minn., Miss., N. M., N. C., Okla., 
S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY 
of CHICAGO, ILL. 


B. R. NUESKE, President 








The Company has its Home Office in its own building at 166 W. Jackson Blvd., running 
through to Quincy and Wells Streets, rightin the heart of Chicago’s Financial district. 

















WHAT’S AHEAD? 


wile Saal our min Oe Western Reserve 


to learn the advantages of a life cadreniing 
Fidel ty be he disabilit sion, the 

t t t ability provi 
double benefit feature, and the “Incame for Life” Life Insurance Company 
plan. It operates in forty states on a full level 
aot gromiam bee ne Low me ee & : 
aseects and over msurance in force = 

More than 3,000 direct leads @ yeer MUNCIE, INDIANA 

from Head Office lead service 
THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
PHILADELPHIA 


Walter LeMar Talbot, President Old Line Legal Reserve Company 














Operates in Indiana and Ohio 
DIRECTORY OF — 
LIFE INSURANCE Wanted: A few General Agents 
ILLINOIS | in each State. 


—- 














General Agent for Illinois Service to Policyholders Unsurpassed 
BERKSHIRE LIFE INS. CO 
of Pittsfield, Mass. 

105 So. La Salle 
CHICAGO, ILLINOIS 


R OBERT F. PALMER 
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Suggestion for Investment Section 


THE suggestion that has been made that 
the AMERICAN LIF! 
a section devoted to the discussion of in- 


ConVENTION establish 


vestment problems and conditions is meet- 
ing with great favor among member com- 


panies. The smaller and medium sized 


companies of the west and south which 


make up the membership of the AMERICAN 
Lire ConvENTION to a large extent have 
not had serious investment problems until 
the great farm debacle. Farm mortgages 
were the prime favorites among most com- 
panies of this group for loans. Companies 
boasted of the fact that the major part of 


loans. 


invested in farm 


war deflation which 


their assets were 
Then came the 
caused an entire change in the situation. 
Many that they 


unable to interest 


alter 


were 
their 


companies found 


collect the from 
borrowers. It resulted in many farms be- 
ing taken over by companies, most of these 
They 


they can be 


still being held are being nursed 


along until sold without sac- 


rice by 


Now 


forms of 


the insurance companies. 


companies are turning to other 


investment. Diversification of 


loans is found to be the wisest procedure. 


Companies therefore are loaning in the 


cities and towns, are investing in public 


utility bonds and other securities approved 
by the state 


The result is that company officials are 


now confronted with many vexing prob- 
lems regarding investments. They feel 
that much value can be obtained by ex- 
change of views and general discussion. 


\merRICAN Lire CONVENTION 


While the 
has departments devoted to various phases 
of the business there is no particular time 
set apart for talking over investment sub- 


ject lf the American Lire ConveNnTION 


therefore establishes a separate form for 


talking over issues relating to investments 


it will again demonstrate its usefulness to 


its members and will be paving the way 


fora service that will be highly appreciated. 


Need for More Natural Methods 


THINKING life insurance officials are 
that if the 
life 


there 


beginning to realize repu- 


tation and service of insurance are 


more 
the 
our 


maintained, must be 


like 


department. 


to be 
followed in 
Today in 


business methods 
production 
opinion there are too many stratagems 
employed, too much high pressure used. 
too many schemes fomented, too many 
being cracked, until many men 
in the field 
resorting to all sorts of devices to get 


They are forgetting the real 


whips 


driven to distraction are 


business. 


insurance. They are 
the policy to the man, 


way through 


function of life 
not trying to fit 
but endeavoring in every 
strong methods to overcome his resist- 
ance, him at all 

It seems to us that this 
production department 1s 


and sell costs. 


attitude of 
the business 


a menace to insurance, Never was an 


activity held in higher esteem than life 
artificial 


It does need 


It does not require strange 


insurance. not 
stimulation 
put in its temples to be 
It is a 
that 
business and personal 


gods to be 


worshiped. great scheme of 


beneficence can be applied to any 


demand of pro- 
tection. 

In our opinion the selling of life in- 
surance requires the agent and the pros- 
pect quietly sitting down and talking 
over a mutual problem. The 
program that 
There are definite needs 


prospect 
has a certain he desires 


to be followed. 


in his life. He has ambitions. He has 
responsibilities. How can he best carry 
out these obligations that he has as- 
sumed and these visions that he has 
in mind? It should be then the func- 
tion of the agent to study the case of 
this man and diagnose it. Life insur- 
ance will meet his specific needs if 
the agent has sufficient understanding 


and sagacity to apply them. 

When a prospect feels that life insur- 
ance is assisting him in a very material 
way he will maintain it. If 
en the hand he purchased 
$10,000 of life insurance without regard 
him he 


and vital 


other has 


to its specific application to 
looks upon it as an expense and a bur- 
He may have bought it at a dis- 
count so far as the first premium is 
concerned. When the second premium 


comes around he is glad to get rid of 


den. 


what seems to him to be an additional 
His life not 


hitch up with anything specific in his 


expense. insurance does 
plans. 


whatever in pro- 


There is no value 
ducing business that sloughs rapidly off 
It is a dead weight and ex- 


Those 


the books. 
pense that cannot be recouped. 
companies that believe in life insurance 
for protection purposes and are hiring 
men who are capable of making each 
policy fit a definite need are carrying 
the the institution 


of life insurance. 


out real purpose of 








PERSONAL GLIMPSES OF 


LIFE UNDERWRITERS 





son of J. D. 
Tenn., general 
Mutual Life, suffered a 
week when the car in 
father, with other 
were returning 


> 
Torrey, of 
agent of the 
broken leg last 
which he and his 
members of the family 
collided with another 


Torrey, Jr.. a 


Nashville, 


from Mexico City, 
automobile in Arkansas. Mr. Torrey 
and his family were visiting Mrs. Tor- 


rey’s father, Dr. Andres Osuna, tormerly 
Pamaulipas 


President Robert D. Lay of the Na- 


governor ot! 


tional Life, U. S. A. of Chicago, has 
returned to his desk after a refreshing 
vacation spent in Colorade 


A. C. Nelson, attorney 


for the Twen- 


tieth Century Life of Chicago, will ac- 
company the agency club members of 
the Mutual Trust Life of that city on 


their tour to Yellowstone Park, start- 


ing Saturday afternoon of this week. 
Mr. Nelson's tather, M. A. Nelson, was 
formerly president of the Mutual Trust 


Life and still is active in its organi- 
zation. \. C. Nelson, aside from his 
iegal and other duties in connection 
with the Twentieth Century Life, is 


msurance depart- 


company, 


looking atter the lite 


1 


ment of that 


Judge John Randoiph Hearn, general 


agent of the Oklahoma department of 
the Reliance Life ot Pittsburgh, died at 
his home in Madill, Okla., in his 73rd 
year. Death came after a lingering ill- 
ness that had virtually incapacitated him 
for several years. Judge Hearn repre- 
sented the Reliance Life for 17 vears. 


Edmund A. Saunders, president of 
the Atlantic Life, is leaving the latter 
part of this weck with his family for 
a motor trip through New England and 
Canada, planning his return to be pres- 
the 


ent at the agency convention of 
company at Spring Lake, N. J., Sept. 
6-9, 


The Indianapolis Life gave a farewell 
banquet for Elder A. Porter, actuary of 


the company, who resigned to take up 
similar work with the Clarence Hodson 
company of New York City, which now 
controls several life companies. The 


banquet was attended by a number of 
Indianapolis actuaries and officers of the 
local life companies. Frank P. Manly, 
president of the Indianapolis Life acted 
as toastmaster. A number of talks were 
made in which Mr. Porter was praised 
for his ability and wide experience in the 
insurance field, and for the leading part 
he has always taken in the work of the 
Indianapolis Actuarial Club. 

Mr. Porter joined the Indianapolis Life 
about seven years ago. In 1923, he be- 
came actuary of the Indiana insurance 
department, where he served for 
vears, later rejoining the Indianapolis 
Life staff as actuary. 


R. H. Pickford, general agent at 
Cedar Rapids, Ia., for the Northwestern 
Mutual Life, is in the hospital in that 
city suffering from a vertebrae that was 
fractured when he jumped from the 
second story window in his home in a 
nightmare His wife discovered him 
lying on the ground after she had heard 
a thud under his window followed bv 
loud moans. The attending physicians 
say he will recover. Mr. Pickford 
started with the company at Madison, 
and came to the home general agency of 
Clifford L. McMillen at Milwaukee in 
1919. Later he took over the general 
agency at Cedar Rapids. 


Dr. Alexander Crombie Humphreys, 
president of Stevens Institute of Tech- 
nology, Hoboken, N. J., and a director 
of the Equitable Life of New York as 
well as a member of its excutive, finance 
and building committees, died this week 
of a general breakdown at his home in 
Morristown, N. J., in his 77th vear, hav- 


ing been born in 1851 at Edinburgh, 


two , 





Scotland. Not only a noted educator 
and water-gas engineer, Dr. Humphreys 
also gained wide distinction as the au- 
thor of numerous papers on engineering 
and scientific subjects and, in addition, 
found time to become a leader in the 
movement for the recognition of Ameri- 
can painters, owning a famous collection 
of American works. Dr. Humphreys 

f the principal speakers before 
the annual conventions of the Life 
Presidents Association in 1911 and 1920, 
in the former vear delivering a memorial 
address in honor of President Paul Mor- 
Equitable Life and in the lat- 
address on “Mental Thrift.” 


Was one oT 


ton of the 


ter vear an 


William F. Smith, chiei of the service 
section of the accounting department of 
the Equitable Life of New York, an 
company for 29 years, 
dead Monday morning along 
the tracks of the Lackawanna Railroad 
between Montclair and Glen Ridge, N. 


employe of the 
plo} 


Was tTound 


J. Police believe that in passing from 
one car to another on the commuters’ 
train he was hurled beneath the wheels 


when the swing of the cars on a sharp 


‘ thre from the platform. 
F. W. Read, Belleville, Ont., repre- 
sentative of the Manufacturers Life of 


Toronto, has attained the distinction of 
writing the “world's loneliest man,” J. 
A. Thom, a representative of the Hudson 
Bay Company. Mr. Thom is visiting 
relatives in Ontario, after having been 
in the wilderness of upper Canada for 
more than seven years. When in the 
wilds he deals principally with the Eski- 
mos, frequently not seeing another 
white man for more than a year. 


Myron H. O. Williams, senior assist- 
ant superintendent of agencies of the 
Northwestern Mutual Life who will take 
over the general agency at Seattle, Sept. 
1, was tendered a farewell dinner by the 
junior officers of the company Monday 
night. Herbert N. Laflin, assistant coun- 


sel, was toastmaster and called upon 
Urban H. Poindexter and John J. 
Hughes, assistant superintendents of 


agencies; Harry R. Ricker, assistant 
secretary, and Henry F,. Tyrrell, legis- 
lative counsel, for addresses. 


a= 

Elon B. Gilchrest, who was recently 
appointed one of the Chicago general 
agents of the Columbian National Life, 
expects in due season to organize an 
agency force. Mr. Gilchrest was for- 
merly assistant manager of the Travel- 
ers in Chicago. He went to that city 
from Providence, R. I., where he was 
the Travelers manager. His life insur- 
ance experience until he went with the 
Columbian National has been with the 
[ravelers. Mr. Gilchrest has established 
his office in the Federal Reserve Bank 
building. 


Marshall C. Harris, president of the 
Western States Life, returned to his 
duties Aug. 10 after a pleasure trip 
around the world, which was interrupted 
at Naples by the serious illness of Mrs. 
Harris. They had to abandone their 
plans for touring Europe and spent sev- 
eral months in that city while Mrs. Har- 
ris was recuperating. 


F. A. Purdy, a member of the Colum- 
bus, O., agency of the Sun Life of 
Canada, which is under the manage- 
ment of H. M. Moore. has made a re- 
markable record in his few months in 
the business. Mr. Purdy has been with 
the Sun Life only nine months, but he 
has paid for $800,000 ordinary business. 


John Dunlop, agent for the Sun Life 
of Canada at Scio, Ohio, has made a 
very remarkable showing in his home 
town, having writen 162 applications for 
a total of $164,000 in the first § six 
months of this vear, his first six months 
in the business and in a limited field, 
Scio being a town of 1,000 population 
Mr. Dunlop has long been a resident of 
Scio, but previously was in the manu- 
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facturing business. A few years ago he 
opened a real estate and general insur- 
ince office, in addition to his other ac- 
tivities, and at the close of last year 
made a life insurance connection with 
the Sun Life. In his first month he 
ote 13 applications for $17,000 and 
the six months total this vear was 
$164,000. He is now planning to ex- 
tend his territory and go out in the ad- 
scent country, anticipating more and 
irger business. 
Alfred E. Forrest, vice-president of tl 
Nortl American Accident of Chicago, 
se recent mystery novel, entitled 
Silent Guests” has received so much 
rable comment, is now at work or 
second story involving the flooded 
of the south. Mr. Forrest has 
aide a study of conditions along these 
‘rs, is much interested in methods to 
utrol floods and hence will use in a 
le way some of his ideas in his sec- 
nd book. The publishers are now ar- 
ranging to run off a second edition oj 


“Silent Guests.” 
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LIFE AGENCY CHANGES 








RAY E. HABERMANN PROMOTED 





Former Phoenix Mutual Life Agency 
Assistant Is Made Company’s Man- 
ager at Kansas City, Mo. 





Ray E. Habermann has been ap- 
pointed manager for the Phoenix Mutual 
Life in the Kansas and western Missouri 
territory, headquarters in Kansas City, 
Mo., succeeding Alvin E. Myers, who 
has resigned. Mr. Myers may continue 
with the company in another capacity 
Mr. Habermann began in the insurance 
business with the Equitable Life. For 
some time after leaving the Equitable he 
was an athletic coach at Illinois college, 
and then went with the Phoenix Mutual 
in the Minnesota field. For a year he 
was at Winona, and last spring was sent 
to the company’s home office at Hart- 
ford as agency assistant. He took 
charge in his new position last week. 





Mutual Trust Appointments 


lhe Mutual Trust Life has appointed 
R. H. Porter, general agent at Kansas 
City, Mo.; Clarence M. Field, at Kala- 
mazoo, Mich., Fay G. Tifft at Kala- 
mazoo, Mich., and William A. Smith 
at Lewiston, Maine. They have had 
several years experience in life insurance 
work, 





J. W. and Ben S. McGiveran 


J. W. McGiveran, senior member of 

the trm of McGiveran & McGiveran, gen- 
eral agents for the Northwestern Mu- 
tual Life at Hudson, Wis., has retired 
from active participation in the agency 
work, and to the junior member, his 
son, has been appointed successor. The 
new general agent is Ben S. McGiveran, 
a graduate of the Wharton School of 
‘inance, and an experienced field man 
J]. W. MecGiveran has been with the 
Northwestern Mutual Life for nearly a 
quarter of a century making his first 
contract in 1904 and becoming general 
gent in 1907. 


Mrs. Ella S. Watson 


Mrs. Ella S. Watson has been ap- 
Pointed district manager for the North- 
western National Life for Hill county. 
Tex. Mrs. Watson is state treasurer of 
the United Daughters of the Confed- 
era and is well known throughout the 
eine 








Three Field Changes Made 


Following the resignation of ] ‘ 
Burgher from the Illinois Bankers Life 
Organization in Texas, his territorv was 
added to that of M. W. Hulsey of Dal- 
las. Thus, Mr. Hulsey has the entire 
State under his general agency. 

_ Elmer Dwiggins is now general agent 
in los Angeles for the Illinois Bankers 














HOW IMPORTANT 
ARE CHILDREN? 


To parents they are the most important thing 
in the world. Sacrifices are made and hardships 
endured that children may have a better chance. 


The Juvenile Policy gives the Lincoln 
National Life representatives a most effective ap- 
proach. The interview is started on an auspicious 


‘ 


basis for he enters through the “open door’ of 


the father’s mind. 


The Lincoln National Life Juvenile Policy 
is written on the lives of children, ages one day up 
to 14 years. The Payor insurance feature pro- 
vides for waiver of further premiums in event of 
the death or disability of the father. 


Lincoln National Life representatives give 
their results with the Juvenile Policy as another 
reason why it pays to 














(INK UP (wire THe (LINCOLN) 


The 


Lincoln National Life 
Insurance Company 


‘Its Name Indicates Its Character’’ 





Lincoln Life Bldg. Fort Wayne, Ind. 


More Than $485,000,000 in Force 























Help! Help! 


HIS is not a cry for 
help. 


It is an offer. 


We offer to help any 
one who measures up to 
our requirements and who 
is not connected with any 
other company—help him 
to write more business 
and therefore to make 
more money. 


We can’t go out and 
write the business, but 
we can—and do— get 
prospects ready to be 
written. 


We do this by Direct 
Advertising to prospects 
whose names are sent to 
us by agents. 


Our system has been 
praised by authorities— 
and, what is more im- 
portant, it has worked 
with marked success for 
those agents who have 
used it according to direc- 
tions. 


It is composed of let- 
ters and booklets on the 
various needs for Insur- 
ance, so that an agent 
may select the material 
which best suits his pros- 
pect. 


Any one, not now un- 
der contract, who wishes 
to learn more of this mod- 
ern way of writing more 
business, will receive the 
facts if he will put his 
name and address on the 
lines below and_= send 
them to us. (Signing on 
these lines will cost noth- 
ing.) 


Address 


Great Northern Life 
Insurance Company 
110 S. Dearborn St. 
Chicago 
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Life. Until his appointment the terri- 
tory had been temporarily under the di- 
rection of Morse Brink. 

Robert Gadbois has been made a dis- 
trict agent for the company for Frank- 
lin, Hamilton, Perry, Jefferson and 
Washington counties in southern IIli- 
nos, 


Harry Altman, Jr. 


Harry Altman, Jr., formerly manager 
at Oakland for the American National 
of Galveston, has been transferred to 
Los Angeles at his own request as city 
manager of the M. M. Waddle agency 
of this company, which has charge of 
southern California and the San Joaquin 
Valley territory. Mr. Altman is vice- 
president of the company’s Anico Club, 
having qualified for this honor by being 
the second largest personal producer 
in the field during the club vear. He is 
a big writer, his total for ten months 
while with the Oakland agency approxi- 
mating $800,000. 


Charles V. Wilson 
Charles V. Wilson of Fargo, state 
agent for the Great American Fire, is 


resigning to become general agent in 
North Dakota for the National Life of 
Vermont with headquarters at Fargo. 


Ralph E. Hopkins 


Ralph E. Hopkins has been appointed 
district manager for the Mutual Life of 


New York for Barron and adjoining 
counties in northern Wisconsin, with 
headquarters at Cumberland, Wis. Mr. 


Hopkins has been connected with the 


McGiveran & McGiveran general 
agency of the Northwestern Mutual 
Life, his connection with that office | 


being discontinued upon the dissolution 
of the agency partnership which fol- 
lowed the retirement of the senior Mc- 


UNDERWRITER 
Giveran. Mr. Hopkins has been with 
the Northwestern Mutual for five years 
and has been one of the leading pro- 
ducers of the company, being a mem- 
ber of the marathon club and standing 
fourth in the company ranks in his first 


year. 
Dr. S. S. Werth 

Dr. S. S. Werth has resigned as Chi- 

cago branch manager of the North 


American Life of Canada and has joined 
the Great Northern Life, Chicago, 1m 
the accident and health department. His 


position with the North American Life 
has not vet been filled. Betore taking 
the branch managership ot the Nort} 
American Life Dr. Werth was medical 
director of the Security Life. 





George W. Daingerfield 


Daingerfield has been ap- 
Tappahannock, 


George W. 
pointed general agent at 
Va., for the International Life of St. 
Louis with ten outlying counties in- 
cluded in his territory. He formerly rep- 
resented the Mutual Benefit at Tappa- 
hannock as district agent under William 
S. Drewry when Mr. Drewry was state 
agent for this company at Richmond. 
Seven vears ago he and Mr. Drewry be- 
came general agents at Richmond for 
the Connecticut General. They resigned 
this position recently. 


Harry W. Menold 
The National Life, U. S. A., has 


opened a new Chicago agency in the 
Juilders building, this office to be known 
as the Builders’ Agency, being placed 
under the direction of Agency Manager 
Harry W. Menold. Mr. Menold has been 
an agency organizer with the New York 
Life in the Stock Exchange branch in 
Chicago. 
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TO HAVE NO MORE MEETINGS 


Some of the Big New York General 
Agencies Back of Underwriters 
Association Plan 


NEW YORK, Aug. 
some of the general agencies in this 
city, notably Hart & Eubank of the 
Aetna Life, John C. McNamara of the 
Guardian Lite and others conducted a 
series of all star meetings addressed 
by men in the business who have made 
a success praticularly in the production 
field. The New York Life Underwriters 
Association evidently felt that these 
meetings were militating against its 
gatherings. It requested that individual 
agencies withdraw from this field in 
order that the organization might have 
the opportunity to run a series of large 
general meetings under its auspices. 
Most of the general agents have agreed 
to this plan. 

The New York Life Underwriters As- 
sociation will hold these meetings in the 


18.—Last season 


Federal Reserve Bank auditorium, which | 


has a seating capacity of 1,000 people. 
The meetings will be held at 5:00 p. m. 
on Thursdays lasting for one hour. The 
dates so far selected are Oct. 20; Nov. 
3: Nov. 17; Dec. 1: Dec. 22; Jan. 26; 
Feb. 9; Feb. 23; March 8. It is ex- 
pected that these meetings will attract 
wide attention. Some of the general 
agents have felt that their own pro- 
gram not only served as an educational 
and inspirational influence for their men, 


but were good advertising mediums. 
John C. McNamara, general agent of 


the Guardian Life and George A. Ked- 
drich are acting as a committee on ar- 
rangements in making plans for the 
speakers for the underwriters associa- 


tion. 
It is understood that some of the 
men already secured to speak are 


Charles A. Hinkley, William H. Beers, 
James A. Rand, Jr., J. Mitchell Thor- 


| sen, Leonard A. Spaulding, Thomas M. 


Scott, Paul F. Clark and Clay W. Ham- 


| Jin. 


CLARIFY EXAMINATION RULE 


Many Agents Have Misunderstood Or- 
ders Recently Issued by Commis- 
sioner Monk of Massachusetts 


BOSTON, Aug. 17.—It would appear 
that the insurance agents of Massachu- 
setts have pretty generally misunder- 
stood the new rules established by Com- 
missioner Monk with reference to the 
examination of insurance agents if the 
inquiries coming into the insurance de- 
partment for some days past are any 
indication. The new rules were made 
public about a week or so ago, but due 
to some reason or other most of the 
agents throughout the state got a wrong 
idea about the whole matter. They have 
been writing and calling on the insur- 
ance department to explain clearly just 
what it is all about. 

Every newly appointed agent on or 


after Aug. 8 must take an examination 
lin a form prescribed by the commis- 
sioner. The rule does not apply to re- 


newals or to brokers. Many agents had 
the idea that if they were licensed to 
represent one fire company or more, or 
a life or casualty company, they could 
be appointed for a similar company, al- 
though they had never represented it 
before, without the examination. This 
is not so. If they take on a company 
that thev have never before represented 
they must take the examination. After 
the examination they can be appointed 
for any number of companies writing the 
same class of business. 


Connecticut Agency Celebrates 
Representatives of the New England 
Mutual Life in Connecticut and their 
wives were the guests of General Agent 
| George L. Hunt at a conference and 








Company 
Write— 


Accident and Health Insur- 
ance? That question is 
asked us daily—so we 
thought it would be a good 
idea to answer it in this 
column. 


Perhaps 


you would like to know, so 
we'll give you the answer— 


Yes 7 


and that isn’t all—we also 
| equip our Sales Staff with 
the following Sales Helps: 


1. Non-medical 

2. Monthly Premium 
Juvenile Policies 

4. Payor Insurance 

5. Salary Savings 

6. Participating | 

7. Non-Participating 

8 Sub-Standard 

9. Female Insurance | 

10. Sales Promotion Dept. | 

11. Educational Course 

12 Direct Mail Advertising 

13. Salesman’s Folio 

14. School for General Agents 


$¢ 


Illinois, Indiana, lowa, 
Michigan, Missouri and 


Ohio 
$¢ 


ABRAHAM LINCOLN LIFE 
INSURANCE COMPANY 


(Formerly Mutual Life of Illinois) 


Home Office Springfield, Illinois 
H. B. HILL, President 
F. M. FEFFER 
Vice-President and Agency Director 








Abraham Lincoln Life Insurance Co., 
Springfield, Illinois. 
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Kindly send me information re- 
garding your “Complete Coverage 


Contract.” I am interested. 


NAME 


ADDRESS .ncccccccscccccccccescocece 


TOWN ..cccc-ccvcc-cocce-cocscccceces 





N.U 
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g held at the country club in Farm- | Chicago agency of the Provident Mutual 


gton last week. Vice-president George | !.ife 
\W. Smith trom the home office was a the class officers were ( E. Ran- 
ecial guest with Mrs. Smith dall, manager of the Chicago branch 
President Daniel A. Appel recently | office of the Franklin Life, president; You are a producer 
sited Mr. Hunt and the Connecticut |] Mrs. Neva Kuhn of the Connecticut 


You want a REAL job 


‘ncy to personally congratulate them | General, vice-president; N. P. Brewer 


having advanced the Connecticut | of the Illinois Life, secretary-treasuret 
gency to tenth position among the 60 fo You believe in yourself 
iwwencies of the company. The meeting 
n the 11th was in celebration of this TOPEKA COMPANY REINSURED A friendly interest is needed 
it and the culmination of a success- a 
‘Smith Month” campaign for busi- | Business of Central West Is Taken Close co-operation is necessary 
pa oe ag pi hy - woe Over by Cosmopolitan Life Follow- 
ew England has increased its producee . . : : : i i 
ne oad Pagpnesiniee produce ing Financial Difficulties Territory does make a difference 
siness record 64 percent in excess ol 
its 1926 business and has already paid ceeemenel - — . . 
ipproximately $2,500,000 of new TOPEKA, KAN., Aug. 17.—The busi- Write or wire: S. M. CROSS, President 





yusiness since the first of the year. The | ness of the Central West of Topeka is 
total insurance in force has increased to | being reinsured in the Cosmopolitan Life OLUMBIA LIFE 
upproximately $26,500,000 of Topeka. The Central West is being 
Michigan Business Slows Down . ti ° 
Cincinna 1, Ohio 


Lite insurance men in Michigan whose | 
work takes them throughout the state, 


ind especially into the cities where auto- 


mobile manufacturing is the big indus- UNION NATIONAL 


say that at the present time the onl) 
ie with whom they can do business ! INSURANCE CO. of FLORIDA 4 
the man that has some money and ST. PETERSBURG REA | REP BLI IFE 
the mi omparativ _— ing ._—_— ge MAX A. H. FITZ E. F. H. ROBERTS L C 

rhe comparative lack of = ity im the President Secretary & Actuary | 

Erg ty EE a INSURANCE COMPANY 
cally all of the it one of those cities Execution Vice President 
ind towns, as well as the ones directly end Medical Dir | ; 
connected with the automobile plants AGENTS aan tn Florida of LOS ANGELES, CAL: 
tusimess is slo ] he erchants, ° r > 

‘th the result that they and their | Issues every desirable form of ATTRACTIVE GENERAL AGENCY OPENINGS IN TEXAS 


the result that they and their 
aTF policy. Automatic reinsurance pro- 
























































ployves are not willing to spend . : ! ‘ ‘ op h 2 7 
iny money for insurance. Professional vides for very large lines. Prompt Now available with this Progressive California Company in 
men find their collections slow, and so efficient service. | connection with its plan to establish Direct General Agencies 
the circle widens until it takes im prac Address: John C. Roberson, in Houston, Dallas, and other large cities in that field. Very 
pore Maen nen in eenceenena = pect ~ er and liberal contracts and fine line of policies. Applications now 

iam ~ ay Aster Buildin being considered from men of successful experience and satis- 
MISSISSIPPI VALLEY St. Petersburg, Florida. > factory records. If interested write or wire. 
W. H. SAVAGE, Vice-President 
ROCKWELL SCHOOL CLOSES Great Republic Life Building, 756 So. Spring Street 
: , Los Angeles, California 
H. O. Nelli of S. T. Whatley Chicago WANTED . 7 
Aetna Agency Breaks All Class ; 
: Life Insurance supervisor capable of 
Records for Production 
taking charze of department an 
i hide tie _ . traimimg our agents mn old estab 
mimnencement exercises OF the KNOCK 4 : = 
Life Insurance School were held lished agency writing all lines of i1 
Chicago last Saturday. The class ban- \ surance. Excellent future for high 
vas held on Thursday preceding. grade man. State fully experience. 
At the banquet addresses were made by qualification ae ml 
f S. T. Whatley, ae general agent : _ a by ia thatetat < 
rt \etna Life and president of the \ Iress B-80, care The National 
Chicago Life U on Be writers Association; Underwriter ' 
Darby A, Day, Chicago general agent 





Central Life, and Dr. Rockwell 








1 ther members of the faculty. Pres- 
guests were the following Chi- 
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( se, Connecticut Mutual Life. ae E CHICAGO 
\. Poseeaen, Reuletile of Ten York. Selling organization 
\ = os y rea - ’ - 5 * rhe of specialists in insur- Executive Office: Jacksonville, Illineis 
all previous records of the school ance securities will ‘ p 
sting sty cares The toners | hamdle your stock Life + Health + Accident 
» Randall of the Franklin Life, with $94.- issue; Reputable cor- 
vs, Sead tenes ee uke | porations only. | Ad- 
$78,300. A number of the 58 students dress B-39, care of The 


ee a ee, See oe National Underwriter. The Dope Sheet 
Experts on Faculty 


me ae oe te POSITION WANTED for Accident-Health 
Rockwell, director; Dr. Roy L. Davis, years of ag ave | ° . 
Continental Casualty: Henry K. Schoell, || <i Ie insurance work, since scar, bein is The A & H Review 
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SE VICE LIFE INSURANCE COMPANY 


HOME OFFICE: LINCOLN, NEBRASKA 


OFFERS VERY LIBERAL CONTRACTS TO AGENTS 


ADDRESS APPLICATIONS T O ws ms BAYS, PRESIDENT 
SPARRO 
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Total of new Life Insurance issued, 
increased and restored (paid-for) 
for 1926: 
$158,331,102 
Last year was the eighth consecutive 
year in which this Company has 
shown a gain in new paid-for 
business over the preceding year. 
Total of life insurance in force on 
December 31, 1926, was: 
$909 ,479,363 
BANKERS LIFE COMPANY 
GERARD S. NOLLEN, President 
Established 1879 Des Moines, lowa 
ge a - | 
COMPLETE COVERAGE | 
FROM A SINGLE SOURCE | 
Life Health Accident 
Life Policies—Disability Policies—Accident _ 
Policies 
| Sub-Standard Standard Super-Standard | 
One Company One Correspondent One Contract 
400 Popular Life Forms 7H & Aand Auto Injury Forms Group Protection 
WE WANT REPRESENTATIVES in Ohio, Indiana, Kentucky, Michigan, 
Pennsylvania, West Virginia, Texas, Oklahoma, California, Illinois. 
TELL IT ALL in your first letter—your confidence will be duly respected | 
| pending your decision to accept or reject. 
‘THE OHIO STATE LIFE INSURANCE COMPANY 
| _ COLUMBUS, OHIO | 
| —<—<—<$<— — 
You Who Seek Opportunity 
| Opportunity exists always for those who seek success and satisfaction 
| in life insurance field work. 
| During 84 years the first American legal reserve mutual life insurance 


company has been served and built to greatness by men who found both 
success and satisfaction in so doing. 

This company writes all standard forms of insurance and annuities on 
both men and women. Age limits 10 to 70. 


Those who contemplate life insur- 
ance field work are invited to apply to 








The Mutual Life Insurance Co. 
of New York 





34 NASSAU STREET NEW YORK, N. Y. | 








reorganized into an investment com- 
| pany by the interests back of the Cos- 
mopolitan. The Central West ran into 
financial difficulties last winter, after it 
had been in business only six months. 
Several efforts were made to reorganize 
the company but these failed. Several 
companies proposed to take over the 
| Central West’s business but these nego- 
tiations were not successful until an 
agreement was reached with the Cosmo- 
politan to reinsure the policies outstand- 
ing and attempt to reorganize the com- 
pany itself into an investment company. 
When the Central West was ordered not 
to sell any additional insurance it was 
found that the company was impaired to 
the extent of $21,000 of its capital, and 


to reorganize it would require this 
amount in cash and an additional sur- 
plus of $25,000 before the certificate 
could be renewed. 
New Company Forming 
LINCOLN, NEB., Aug. 17.—The 
state insurance department has ap- 


proved articles of incorporation for the 
National Progressive Life of Omaha, 
of which G. I. E. Klingbeil, formerly at 
the head of the North American Life of 
Omaha, is one of the officers. The other 
incorporators are I. E. Corey, M. Kling- 
beil, A. W. Moore, S. Moore, George A. 
Haslam, G. M. Haslam, R. S. Dunlap 


and E,. Dunlap. The articles propose 
that the company will do business on 
the mutual legal reserve plan with a 


reservation on the part of members that 
they may change at any time to the joint 


members voting in person or by proxy 
at a special or regular meeting called 
for that purpose. 


Protests Against Transformation 


Robert L. Sands, a policyholder in the 
Equity Life of Omaha, Neb., when it 
was a mutual company, has appealed to 
the district court at Lincoln from the re- 
fusal of the insurance department to 


stock plan by compliance with the state | oe “y 
: . rs | policies, representing about $50,000,000, 
laws and on the vote of two-thirds of the | : . 
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reopen the proceedings by which the 
company was transformed into a stock 
corporation in October, 1923. He is rep- 
resented by J. M. Priest, who was at- 
torney in the Leininger case against the 
North American National Life, involving 
the same principles of law and which the 
company won in supreme court aiter 
having lost in district court. Mr. Sands 
charges that, in addition to the law au- 
thorizing these transformations being 
invalid, the company did not follow it in 
making the change in its corporate form 
He charges that in listing its assets at 
that time it failed to include $12,941 and 
that as a stock company it has illegally 
used a total of $63,654 belonging to 1} 

mutual! policyholders. 


Brader Returns to Los Angeles 


James L. Brader, district manager of 
the Mutual Life of New York, will 
leave Madison, Wis., this fall to go to 


Los Angeles, where he will resume the 
insurance business he was connected 
with there three years ago. 


Organize Theodore Roosevelt Life 
The 
Company 


Theodore Roosevelt Life Insur- 
of Decatur, Ill., formed 
Illinois law 


ance 


under the new permitting 
the writing of assessment insurance, has 
received its charter, and Ed. S. Crail, 
president, announced that it will begin 
business at once. The new concern 
controls eight mutual insurance com- 


panies which are going out of business 
result of mutual insurance restric- 
of their 


as the 
legislation, and a majority 


have been taken over. S. S. Clapper. 
Moweaqua; O. E. Wolcott, secretary oi 


the National Finance Corporation: W. 
T. Bullard, Decatur, and G. C. Crail, 
Springfield, are incorporators of the 


company and will be executives in con- 
trol of operations. Dr. S. E. Arnold, 
Decatur, will be medical director. For 
the present the company will have head- 
quarters at 124 West Wood 
Decatur. 


street 
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INTERPRET BURNING BUILDING 
Court Holds Against Company on 
Double Indemnity Claim Under 
Garage Floor Fire 
An interesting case covering the ap- 
plication of double indemnity provisions 


in life policies reviewed by the Ameri- 
can Life Convention Legal Sulletin 
comes from the United States Court ot 
Appeals, Fifth Circuit, and is styled 
Aetna Life vs. Smith, 19 Fed. (2nd) 140. 
In this case the court held that a dirt 


floor of a garage was part of the build- 
ing. 

The policy provided double indemnity 
‘if injuries causing the are sus- 
tained by the insured by reason 
and in consequence of the burning of a 
building while the insured is therein.” 
Company paid the principal indemnity, 
but contended double indemnity was not 
due beneficiary. Insured kept his auto- 
mobile in a frame garage which had a 
dirt floor. The floor was saturated with 
oil which leaked from the car, and gaso- 
line sediment. 

While working 
garage, cleaning various parts thereot 
with gasoline, the dirt floor became 
ignited. Insured was badly burned while 
running through the flames and 
within a few hours after his injury. The 
fire was extinguished by the fire depart- 
ment and did not burn the frame of the 
building. The company contended the 
dirt floor itself could not burn and that 
there was no burning of the building 
within the meaning of the policy, and 
that even though there was, the death of 
insured was not caused thereby 

The court held: “(1) The saturated 
' floor was part of the building. The 


loss 


on his car in the 


died | 


floor was not composed of dirt alone; 
it was made up of an inseparable mass, 
consisting of dirt, gasoline sediment, oil 


and grease. (2) The question whether 
insured’s death was within the claus« 
providing for double indemnity where 
injuries were sustained “by reason and 


of the burning of the 
building while insured is therein’ was 
properly submited to the jury. 
ment for beneficiary affirmed.” 


In consequence 


Judg- 


APPEAL OLD CHARTER FIGHT 
Bankers Life of Dallas Seeks Higher 
Court’s Decision on Validity of 
Ancient Authorization 


DALLAS, TEX., Aug. 17.— The 
Bankers Life of Dallas asked for a re- 
hearing before the court of civil ap- 
peals on a verdict of that court reversing 
the decision of the district court and 
rendering a verdict for the state which 
its charter. The motion 


Was to cancel 

was overruled and the Dallas company 
is now preparing to take the case to 
higher courts. The company, then a 


mutual concern, obtained an old legisla- 
tive charter issued a Galveston concern 
some half century ago. The provisions 
of that charter provided the name of the 
concern and the place of business might 


be changed by an amendment to the 
original charter The amendment was 
adopted and the name changed to the 


Bankers Life and the place of business 
from Galveston to Dallas 
state tor revocation ol 
the district court held for 


changed 
When the 
the charter 
the company 

rhe state contends that these old leg 
islative charters not transferred 


to other concerns trom 


sued 


cen be 


persons or or 
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Just three 
good openings 


Springfield, Ill. 


Cincinnati, 


BIG DIVIDEND INCREASE 


Announced by 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 
SIXTH RAISE in FIFTEEN YEARS 


Whole Life Preferred Risk Policy 


Ohio $2.50 lower net cost first year, 
Grand Rapids, $3.50 lower net cost twentieth year 
Mich. than our old Ordinary Life. 
; Dividend increases on other policies 
*Closed - zi" : ; ~ 
Left In proportion. 


This places The Minnesota Mutual 
Life Insurance Company among 
the /eading low net 
of the United States. 


cost companies 


THE 


MINNESOTA MUTUAL LIFE 
INSURANCE COMPANY 


SAINT PAUL, MINNESOTA 
Now a $137,000,000 company 

















Home Office 
Armour Boulevard and Main Street 


CNidland Lite 


Insurance Company 


There are men selling life insur- 
ance today whose present opportu- 
nities are limited but who have real 
futures. They are 
write a good volume of business 
and can handle men. But they must 
have a better deal before they reach 
full earning capacity. 


Kansas City, Missouri 


If you are qualified, make your- 
self known at once to the Midland 
Life, a solid, progressive company 
with $33,000,000 insurance in force 
—a company that meets competi- 
tion in all standard forms of policies 
and actually cooperates with its 
field forces. 

There are choice openings in 
Denver, Sedalia, St. Joseph, Wich- 


experienced, 





Many deserve to be and should 
succeed as general agents or district 
managefs, especially in productive 
fields, representing a sound, grow- 
ing company. 


ita, Salina, Dallas, San Antonio and 
elsewhere. 

Take the first step toward a big- 
ger future today. Address your let- 
ter to the undersigned personally. 


Daniel Boone, President 








SACRAMENTO 
J. Roy Kruse 
President 
DECEMBER 31, 1926 
ADMITTED ASSETS 


Real Estate—Home Office Building...............00005: 
aD einer TRE TRNROG, non tien csd sce ssecccuccsccenceses 
First Mortgage Loans—Secured by real estate appraised 


CALIFORNIA STATE LIFE 


$ 1,544,922.75 
276,082.06 


SE GUE SD a5 ha bad Ce cccecscecessceussesssess 4,458,902.72 
Policyholders’ Obligations—Loans and lien notes to ac- 
commodate individual policyholders, secured by cash 
values Of their PONCIOS......cccccccccecccccccece se 2,255,765.52 
Cash on Hand and in Banks—Over 60% drawing interest 444,076.30 
Bonds—Government, Municipal and Public Utility...... 675,307.03 
Interest Due and Accrued—Mortgage loans and bonds.. 128,378.54 
Premiums in Course of Collection—Secured by legal re- 
Serena Ge GEG onc dcene dcdeensncenssnssencacr 437,321.84 
Wh 4455 6WGkssebkSScENRsakeendedenseti eases $10,220,766.76 
LIABILITIES 
Net Reserve—Set aside to meet insurance obligations as 
they may fall due by death or maturity of policies 
GUROUMEINE OO oc cccccececcecccceseccesceeesesseseces $ 8,615,708.36 
Deferred Payments—Moneys held at interest for future 
payment to beneficiaries under deferred payment 
CIES oo: 0 a3 eew04060050065600600000000600 0064005 124,954.5S 
Claims Reported—Cash set aside to pay claims which 
have been reported but of which proofs have not 
CERNE cad ntech ben 600 skbbe cnn bennbsedeeséeee 44,300.00 
Premiums and Interest Paid in Advance and Accounts 
pS ROSES ES ESE OIL LE SRE EO ES LER, 5 POE LR eae 94,185.64 
Taxes for 1926—Reserve to cover taxes payable during 
SEE SE waiccukcicandecekschbecananonnssceussnacs 45,902.38 
Reserves for Depreciation of Home Office Building and 
for Fluctuation in Value of Securities............... 103,669.55 
EE RE er a a ee Eee 153,529.36 
SINE hac chad dacetidebessbedgubkadonhad $500,000.00 
Unassigned Funds—Surplus .................. 538,516.92 
Policyholders’ Surplus—Al!! of which forms a fund for 
additional protection of policyholders............... 1,038,516.92 
PE CG cehhdnik bodies kenaatbindthaeaaaunsaa tet $10,220,766.76 
Admitted Assets, Over 10 Millions 
Insurance in Force, Over 70 Millions 
Agency openings for responsible men in 
California, Oregon, Utah, Nevada, Arizona, Texas & Oklahoma 


Address 


M. F. Branch, Manager of Agencies, Sacramento 
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GENERAL AGENTS 


lf You Are Looking For A PERMANENT Connection 
With A PROGRESSIVE Company 
Write The Home Office For Your Copy 
Of The March Issue Of The SHIELD 
This Publication Will Give You An Idea of The Com- 
pany s Growth And Accomplishments 
Since Its Organization 
lt This Appeals To You, Our General Agency Contract 


Illinois, Ken 
lennessee, Louisi 
a 

Columbia 


For Openings In Ohio, Indiana, 
fennsvivania, West Virginia, 
District of 


} 


WILL SELL ITSEIl 


tucky, 
ana and 





THE FEDERAL UNION 
LIFE INSURANCE COMPANY 


4 East Ninth Street, Cincinnati 


FRANK M. PETERS, President and General Manager of Agencies 
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one town to another It claims that 
before that is done the legislature would 
have to make the amendments to the 
charter, not the company buying the old 
documents. The state also claims that 
the name Bankers Life has proved con- 
fusing to some policyholders and agents 
in Texas because there is an out-of- 
state company with a similar name 
—S> doing business in Texas and that that 
company was doing business in the 
state prior to and at the time the Dallas 
company adopted the name. 











Cover Telephone Employes 


Will you know when you have The Jefferson Standard Life, through 


. E. Cann, has completed arrangements 


found the opportunity your “ a the - — eee a 
“— | ploves of the Southern Bell Telephone 
| ambition demands? | ogy ng Pe nape ae oe 
. to dedu : pee preowe, ay siaaie 
| Old enough tobesoundly established, | J} s,m, Ps Scrovettan ho 
| yo pea: enough to afford the valuable | | og -y a ‘itite 
| advantage of “growing up with the Com- | ie Coan iam wie 0) oe 
pany,” The Franklin offers the field man | ee 

New Louisville Company 

a golden opportunity to expand to the | The Republic Life & Accident In- 


ss a atet@as surance Company, Louisville, with cap- 
limit of his ability. The Company has ital of Gotan, ies Gan ercaaiand ter 
| Alfred N. Estes, Charles E. Ellwanger, 


open territory in nineteen states; a com- | Alfred N. Estes, Charles F. Ellwanger 
plete line of policies that compare with | | nedy. 

the best policies of any company; a rec- 

ord of conservative financial manage- at Lawrenceville, Va. for the Minnesot 
ment combined with aggressive field | suey tacliathedl goaatedlip ott of anion 


4 a 2 Virginia. He had been representing the 
expansion; and— —has trebled in size | company in that capacity for the last 
| four vears. Previously he was assistant 

| cashier of the First National Bank of 


| in the last ten years. promot oy 
On January l, 1927, the insurance American Provident’s Convention 


in force was $191 560,326.00. The first annual agency convention of 


the American Provident, Houston's 
: . youngest life insurance company, was 
The Franklin Life Insurance Company | held at the home office last week. One 
“ . a |of the surprise features of the meeting 
Springfield, Illinois | was the presenting to James Craven, 
| president of the company, of $151,500 
\ worth of complimentary business by 
| the company’s representatives in honor 
a of the first convention. On the second 
ie — _ — | day of the convention the agents were 
lguests at the annual picnic of the 
| Cravens-Dargan Company. Reports of 
| officers at the convention showed the 
American Provident had exceeded all ex- 
| pectations in its first year. 














J. B. Lashley Dead 


' 
| 
John Barham Lashley, general agent 


















































’ | ‘(N’ | . would not be used for blast- power were negligible. Makes All Policies Incontestable 


ing if they were not effective. Once a user—always a user. \ bill has been introduced in the 


| Georgia legislature which provides that 


and Neither would there be as Th N . ] U d ° “all life. accident, health and fire insur- 
many ads in our columns from e ationa n erwriter ance contracts hereafter made shall be- 











.- 
Dynamite week to week if their pulling Chicago New York Cincinnati roe oe wad bang ncaa es 
any cause or causes arising betore ‘ 


cee ne of seach contract. 











Address 





SIX MEN 


We have six new territories 
for six good men under real 
general agent’s contracts. 





INSURANCE CO. 


66 BROADWAY NEW YORK 
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PACIFIC COAST AND MOUNTAIN FIELD 














TRIBUTE TO LIFE INSURANCE 


Casper, Wyo. “Tribune” Comments in 
a Most Discriminating Way on 
Those Selling Protection Plan 


The Casper, Wyo., “Tribune” recently 
published an editorial entitled “A Pre- 
Eminent Profession.” This editorial 
pays so great a tribute to life insurance 
that it is worth reproducing. The “Tri- 
bune” says: 

“In a discussion recently between a 
group of Casper men concerning various 
professions and their respective value to 
humanity, the arguments finally sim- 
mered down to the respective merits of 
the practice of medicine and surgery on 
the one hand and the selling of life in- 
surance on the other. As a matter of 
particular interest is the fact that neither 
a life insurance salesman nor a physi- 
cian was present. It was conceded early 
in the conversation that the profession 
of teaching and that of the ministry con- 
ferred the greatest blessings by 
odds upon mankind, but when all argu- 
ments were summed up the profession 
of selling life insurance swept the field 
over all the remaining professions, bar- 
ring none, 


Brotherhood of Man 


“The single out-standing point which 
scored the victory was the argument 
that the principle of life insurance in its 
various phases best carried out the one 
great idea of creation in most practical 
manner, in proportion to the worthiness 
of the individual. And that idea is ‘the 
brotherhood and fellowship of man’ and 
the spirit of being one’s ‘brother's keep 
er.’ 

“Life insurance, it was was 
the one certain practical means of pro- 
viding for widows and orphans; of car- 
ing for the sick in time of need; of pay- 
ing hospital bills on occasions of acci- 
dents, of providing incomes for old age; 
and of accumulating savings and 
ing financial means for guarding against 


argued, 


assur- 


diseases and ill-health, all under one 
general plan. 
Ramifications of Life Insurance 
“The verdict of these men may be 
startling and revolutionary but it at 
least admits of serious contemplation. 
When one considers, however, the ex- 


tent to which life insurance in one form 


| health 


, and protection that 


long | 
| one 


or another has come into the calculations 
of most every family within the past 
decade such a viewpoint as these men 
presented ceases to be so amazing. 

“Workmen’s compensation or em- 
ployers’ liability insurance; general 
and accident; group employes’ 
life; cooperative sick and accident bene- 
fits; educational; income, endowment, 
and straight life; business men’s life and 
several other forms pretty thoroughly 
cover the field of protection offered to 
persons of both sexes in practically 
every occupation and regardless of in- 
come or means. 


Plan Is Scientifically Devised 


“It is the most nearly perfect plan 
vet devised for making the able, while 
themselves being insured against con- 
tingencies of the future, share in the bur- 
den of caring for the less fortunate. 
It is the only plan of cooperative aid 
calls for the effort 
and thrift of the insured, because to 
share in the benefits he must work and 
save to pay his premiums. It is the 
idea of having a vast number of 
persons pay into a common pocket-book 
from which is withdrawn sufficient fron 
time to time for the needy and the wid- 
ows and orphans, but from which all 
will eventually secure their savings of 
the intervening years, whether they live 
or die. 

“It may not be too much to say that 
in another century life insurance will be 
the greatest known foe of povertv and 
thus the greatest aid to health and con- 
tentment that the world has yet 
evolved ™ 


California Agency Expands 


The growth and development reflected 
by the expansion in less than three vears 
from a suite of five rooms to office quar- 
ters consisting of 12 rooms is the 
splendid record of the southern Cali- 
fornia agency of the Massachusetts Mu- 
tual Life, of which Frank E. McMullen 
is manager and William McClelland as- 
sistant manager. This agency will move 
from its present location in the Edwards 


& Wildey building to new quarters in 
the Security Title Insurance building, 
recently completed At the present 


rate of growth the agency will soon re- 
quire the entire floor, and provision has 
been made for this measure of expansion 
in leasing the new offices 








IN THE ACCIDENT AND HEALTH FIELD 








DIVIDENDS REDUCE PREMIUMS | ner, 


New Accident Concern Organized in 
Des Moines Will Operate on Par- 
ticipating Basis 


DES MOINES, Aug. 17.—Organiza- 
tion of the Travelers Mutual Casualty, 
n accident insurance concern, has just 
been completed in Des Moines. The 
company, which is headed by Charles D. 
Hellen, Des Moines insurance man, will 
open offices in the Southern Surety 
Building. Plans have been made to start 
writing policies Sept. 1. The feature of 
new concern is that it will write 
accident insurance under the same plan 
as annual premium reduction dividend 
life insurance, paying annual dividends 
to policyholders to be used to decrease 
their premiums. 


the 


C. D. Hellen was elected president 
and general manager; Clyde B. Charl- 
ton, state representative from Polk 


County, vice-president and general coun- 


sel; J. H. Morgan, vice-president; 
Blanchard B. Vorse, vice-president of 
t Bankers Trust company, treasurer: 


nd Gerald A. Jewett, of the Jewett 
Lumber company, secretary. The board 
f directors includes Judge W. B. Bon- 


| ing at 


Gerald A. Jewett, Blanchard B 
Vorse, Edwin J. Frisk, John S. Osborn, 
J. H. Morgan, George B. Hall, Clyde 
B. Charlton, and Charles D. Hellen. 


BIG WEEKLY PAYMENT CITY 


Louis Is Regarded as One of the 
Best Points for Industrial 
Business 


St. 


St. 
leading 
accident 


Louis is regarded as one of the 
cities for weekly health and 
insurance, largely due to the 
large colored population. For some 
time the Missouri Insurance Company 
was the only local company writing 
much business. The National Life & 
Accident broke into St. Louis and has 
developed a considerable business. Now 
there are a number of local companies 
in St. Louis, all located in a short dis- 
tance from one another. The Missouri 
Insurance Company has its building at 
3908 Olive street. 
Accident bought a residence for 
office, located at 3669 Olive street. The 
Peoples Life & Accident owns its build 
3723 Olive street. Dr. Hedges 
is the manager of the Peoples and the 
past vear has done some remarkable re- 





The Reliable Life & | 


its | 





Think It Over! 


The Summer is here, vacations are close by and 
consideration of business changes is deferred until 
the Fall. This gives you ample time in which to weigh 
the advantages of life insurance salesmanship as against 
the salaried position in office or shop,—to contrast out- 
doors with indoors, freedom with timeclock, income limited 
only by your industry and intelligence with income fixed 
by the market price for clerical labor, mental broadening 
with mental stagnation, business prestige with business 
submission. Consider these things carefully during the 
Summer months, and make up your mind that when Fall 
comes you will enter the larger life. 

The PENN MUTUAL welcomes men and women who 
have ideals, are ambitious, and, above all, who are indus- 
trious. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Founded 1847 




















INDEPENDENCE SQUARE 


HOME LIFE INSURANCE COMPANY 


OF AMERICA 
Incorporated 1899 


PROTECTS THE ENTIRE FAMILY 
POLICIES ARE ISSUED FROM BIRTH TO SIXTY YEARS NEXT BIRTHDAY 


Home Life Agents are satisfied 
A Home Life Contract brings prosperity and progress 
* * * * * 
Home Life policyholders are satisfied 
A Home Life policy brings peace of mind to the man 
who loves his family 
PHILADELPHIA, PENNA. 

















J. 
J. 


Eureka-Maryland Assurance Co. 
OF BALTIMORE, MD. 
Incorporated in ae Maryland, 1882 


STANDARD ORDINARY AND INDUSTRIAL POLICIES 


C. MAGINNIS, President J. N. WARFIELD, Jr., Secretary-Treasarer 
BARRY MAHOOL, Vice-President DR. EDWARD NOVAK, Medical Director 
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John Hancock made the 


Signature Famous 
by signing the 
Declaration of Independence 





The Signature has been made 
a household word by the | 
John Hancock Mutual Life. 


A Life or Endownment 

Life Insurance Policy 

is the Policyholder’s 
Declaration of 
Independence. 


7 





Lire INSURANCE COMPANY 


oF BOSTON, MASSACHUSETTS 

















Your Opportunity 


Agency Supervisor - - - General Agent 


One of the few progressive, mutual, old line legal re- 
serve companies located in the Middle West, a company with 
an established record of dividend payments, now issuing an 
attractive, yp-to-the-minute line of policies, with a broad 
program of growth and expansion, has just entered and is 
now prepared to make some excellent agency connections in 


COLORADO 


We are only interested in high class, experienced men 
preferably, but not necessarily acquainted with Colorado terri- 
tory, with ability to train, organize and build an agency along 
substantial lines whose records will bear closest investigation. 

Proposition can be worked out on general agency or 
agency supervisor basis. Tell us the whole story in your 
first letter, giving complete information concerning yourself 
whether interested in a general agency, or an agency super- 
vision position, and if the latter, state salary at which you 
would be willing to start. 

Communicate with us in strictest confidence with details 
looking to a personal interview. 

Address B-43, Care The National Underwriter. 
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UNITED STATES LIFE 
INSURANCE COMPANY 
In the City of New York 
Organized 1850 Non-Participatin, Policies Only 
Over 71 Years of Service to Policyhol ‘ers 
Good territory for personal producers, under direct contract 
sia HOME OFFICE: 105-107 Fifth Avenue, New York City sis 
sje a|s 
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organization work. Nearby is 
| American Life & Accident at 320 North 
Grand avenue, a comparatively new 
|} company, S. B. Hunt, being the presi- 
| dent and the active man in the com- 
| pany. 
| is a traveling man’s organization, is lo- 
| cated in the same vicinity, being at 3755 
| Lindell boulevard. 

| This part of St. Louis is popular as a 
| home office center. The American Na- 
tional Assurance, a life company, is at 
3719 Washington avenue, the Central 
States Life at 3207 Washington avenue 
and the St. Louis Mutual Life at 3640 


Washington avenue. The Central States | 


| Life bought the St. Louis Club building 
on Lindell boulevard, not far away, and 
is remodeling it for a new office. It is 
reported in St. Louis that the American 
| Credit Indemnity was the real purchaser 
| of the Central States Life building and 
will likely move its head office there. 


Vacations Are Business Stimulant 


Any agent who is not capitalizing the 
hazards of the vacation season to stimu- 
late sale of accident coverage is failing 
to use the finest stimulant for this kind 
of business the summer offers. No 
matter whether the prospect is going to 
the mountains or the seashore or is stay- 
ing at home to work in his garden and 
repair his house, he is increasing his 
chances of suffering an injury that may 
hold him idle for weeks or months. 





Golf, tennis, baseball, swimming, 
boating and canoeing, fishing, moun- 
| tain climbing, motoring or painting 
eaves trimming—all have their special 
hazards and all are indulged in by 
thousands every summer. No matter 


how small his community nor how poor 
his territory, the busy agent can find in 
it those who have special need for ac- 
cident coverage when summer comes. 


Developing Life Insurance 


The Twentieth Century Life of Chi- 


cago which is writing weekly pay, 
monthly pay and commercial accident 
is branching out considerably in the 





part intermediate and ordinary policies. 


life insurance field, selling for the most | 


the | 


The Travelers Protective, which | 


The company is now licensed in 11 
states. In connection with its industrial 
disability policies it will write indus- 
trial life insurance. However, it is train- 
ing some of its men who have a taste 
for life insurance production to sell 
that form of insurance. Attorney A. C. 
Nelson of the company whose father, 
M. A. Nelson was formerly president 
of the Mutual Trust Life of Chicago 
is looking after the life insurance de- 
partment. 


Ferguson Appointed Manager 


The Continental Life of St. Louis has 
announced the appointment of Jim G. 
Ferguson as manager of its accident and 


health department Mr. Ferguson, who 
for the past several months has been 
assistant manager of the accident and 
health department of the Continental, 
fills the vacancy caused by the recent 
resignation of B. H. Manning. The new 
manager has been with the Continental 
Life for two years. Prior to being 
brought to the home office last spring, 


he served as general agent for the com- 
pany at Little Rock, Ark., for two years 


Conference Men Not Enthusiastic 


The members of 
surers Conference, companies 
weekly payment § insurance, 
warming up to the suggestion 
some company officials that a general 
industrial association be organized to 
comprise not only the life companies, but 
the accident and health well. The 
Industrial Insurers Conference members 
to some extent feel that there are 
many problems, distinct and individual in 
life, that are not found in accident and 
health, that there would not be so much 
in common. The Industrial Insurers Con- 
ference will meet in St. Louis in October 


Industrial In- 

writing 
are not 
made by 


the 


as 


so 


and no doubt the question will be 
thrashed out at that time, 
New Department Starts Off Well 
Mike O'Sullivan, manager of the acci- 


dent department of the Mountain States 
Life of Hollywood, Cal., reports that the 





first week's business for the new de- 
partment produced 110 applications, all 
| paid either yearly or quarterly. Mr. 
| O'Sullivan says the department must 
| have $100,000 in new premiums in 1927, 
} even though it has only six months 
| to go. 

















Metropolitan Life Reaches Huge Total, 
Representing $5,700,000,000 in Force 
on 21,000,000 Policyholders 


The Metropolitan Life has passed the 
$5,000,000 mark in its industrial debit, 
this representing $5,700,000,000 of indus- 
trial insurance in force on approximately 
21,000,000 policyholders. This huge debit 





has grown remarkably in recent years 
j}and in total represents the achievement 
of 59 years of development The Metro- 
}politan Life began writing industrial 
business in 1879, its first week's issue 
| being $3,000 After 31 years the first 
| $1,000,000 debit was put on the books 
| The second million was achieved in a 
| shorter period, this being reported in 
| 1920 after an additional eight years and 
| nine months of work. The third million 
was added in three years and three 
months, the fourth in one year and eleven 
| months and this new achievement, the 
| reaching of the fifth million, has taken 


only one year and ten months 


Organize Producers’ Club 


UTICA, N. Y., Aug. 17—Prudential men 
of this district have just organized a 
“Distinguished Service Club,” comprising 
agents who have written $50,000 worth 
of insurance during the current year 
F. J. Roemer of Utica is president; 
George Parker, vice-president, and R. E., 
Randall, secretary-treasurer, 





Opens New Baltimore District 

The Equitable Life of Washington, 
D. C., has established a new district at 
Baltimore, with P. D. Brennan as mana- 
| ger, and J. A. Hohman, A. Rubinstein and 
| R. A. Cunningham as assistants, 
| Other recent promotions to assistants 
| announced by the company are those of 





| 1927-2 


A. D. Hovatter at Scranton, F. O. Karow 
at Cleveland, and G. H. Click at Colum- 
bus, O. 
Change Made in Chicago 
The John Hancock Mutual Life an- 
nounces that Superintendent Rosenberg 


of Chicago No. 1 is retiring. Assistant 


Superintendent George H. Zimmerman 
of Philadelphia No. 1 will be the sue- 
cessor. 
Western & Southern News 
The Norwood and Cincinnati East 
offices of Western & Southern Life held 
a joint picnic at Bass Island Aug. 12. 


The entire staffs of over 80 men from the 
two offices, in charge of Superintendent 


«. F. Brawley and W. Klusmeier, at- 
tended the outing with their families. 
Company officials from the home office 
were invited to attend the picnic 
luncheon. 

The Portsmouth district office of the 
Western & Southern, in charge of Su- 
perintendent A. D. Troxel, held its an- 
nual outing Aug. 13 The entire Ports- 
mouth staff of over 50 men, one of the 
largest in the company’s fleld, with their 
families, attended 

Over 500 employes of the home office 
of the Western & Southern will hold 


their annual outing at Bass Island Aug. 
20, the company having declared a holi- 


day on that date. 


Plan 1928 Convention 


The Continental Life’s Clic Club con- 


vention will be held in St. Louis in 
August, 1928. The club did not meet 
this year and those agents who did 


qualify for the convention for 1927 will 
be permitted to come to St. Louis in 
1928, and they may bring along a guest 
if they meet the qualifications for the 
8 club. 
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A wishbone instead of a 
backbone is not so good. 


If you're just “wishing” 
in the insurance busi- 
ness....don t come to us. 


But if you have a man- 
sized backbone and 
want to put it to work 
where the greatest op- 
portunity offers, drop 
us a line. 


Our Square Deal 
Agency Contract will 
be of interest if you are 
living in or thinking of 
moving to Wisconsin, 
Minnesota, lowa, or 
Qhio. 


Natlonaly® 
Insurance Company 
1 West Main Street 
Madison. Wisconsin 








FORGE THE CHAIN 
OF PARTNERSHIP 


Two or more individuals in business together 
are said to be partners. They share profits and 
losses and each labors for the good of the other. 


So far so good. 


What if one dies and it is 
necessary to disrupt the 
business in order to liqui- 
date his estate and satisfy 
the claims of his heirs? 


A PARTNERSHIP Life In- 
surance Policy, covering 
the life of each individual 
in favor of the other would 
provide funds, save the 
business.and perhaps leave 
a surplus for the lean days 
of reorganization. This 
would make the partner- 
ship real and complete. 


The Prudential’s Ordi- 
nary Agencies, found 
in all large centers of 
population, offer a full 

, line of attractive low- 
cost Partnership In- 
surance Policies and 
invite the attention of 
brokers to this service. 


Insurance Company of America 
EDWARD D. DUFFIELD, President 


 o~ » The Prudential 





Home Office Newark, New Jersey 
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Are You in a Blind Alley? 


Can you see a way to better things in your present job? 
Will it land you where you want to be in ten years from now? 


A Man Can Go Dead on Any Level 


If you have thought about your job, and believe it is a 
blind alley, why not talk over working for this company. 


August 19, 1927 

















| Clevelanders Prefer 
the CLEVELAND 


"THEY, who know it best, prefer 
Hotel Cleveland for its excep- 
tional food, its quiet but friendly 
service, its furnishings and at- 
mosphere of a luxurious home 
Clevelanders who are accus- 















ia i tomed to the best the city affords, 

The necessary requisites are character and a desire to lunch and dine here every day and 
recommend this hotel to out-of- 

get ahead. town friends. They consider it— 
as you will—more like a private 







club than a hotel. Yet rates for 
many rooms are as low as $3, and 
a moderate priced Lunch Room 
supplements the main dining 
rooms. 





We Will Help You on Your Way 


Write us, and in your letter, tells us all about yourself. 







Hotel Cleveland is on the Public 
a ay convenient to all parts 
of the city. Every room has pri- 





vate bath and servidor service. 








WILLIAM A. WATTS, President 
W. E. BILHEIMER, Vice-Pres. and Manager of Agencies 


HOTEL 


LEVELAND 








PUBLIC SQUARE, CLEVELAND 





Merchants Life Insurance Co. 


HOME OFFICE: DES MOINES, IOWA 








VICTORY LIFE INSURANCE COMPANY 


Profitable arrangements for Brokers and other company agents who 
wish to place their business on colored risks 


Agencies already operating in Illinois, Missouri, Texas, Kentucky, Ohio, West Virginia, 
District of Columbia, New York, Maryland, Indiana, Virginia and New Jersey 
Write the Company — 3621 South State Street, Chicago 
































A Record of Progress 


HE growth in recent years of The Guardian Life Insurance Company of America is in- 
dicative of the efficiency of the modern sales methods placed at the disposal of its field 
force. The figures tabulated below record the Company’s advance in the past five years. 


1922 1926 
New Business Paid For . $ 35,431,368 $ 71,812,005 
Business in Force on December 31st . 206,310,800 333,042,886 


In making plans for further development of if your training and experience has been such 





our field force consistent with our growth, we 
have openings for managers in several territo- 
ries. ‘This may be your opportunity, especially 








T. LOUIS HANSEN, Vice-President 
THE GUARDIAN LIFE INSURANCE COMPANY OF AMERICA 
Established 1860 Under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


as to equip you for managerial responsibility. 
Write in full confidence, stating your age, 
history and qualifications for the position. 








rT nm 
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BUSINIESS-GETTING |, 
IMMETIRIOIDS 











Some Summer Possibilities for Sale 


of Life Insurance That Are Not Found in 
Other Seasons Are Pointed Out to Agents 


N his bi-weekly sales conferences with , ough canvass of those policyho Iders 
| agents of the Buffalo office of the | whom they have been unable to close | 
Phoenix Mutual Life, Jay L. Lee,|in recent months because of short 
member of the firm Pierce & Lee, man- | finances. In the case of a prospect 
agers, stresses one particular point at whom they know to hold securities, par- 
each meeting in the attractions of life | ticular pressure should be brought to 


bear on them about the time of coupon 
clipping dates. 
“9 Life insurance agents as well as 


other persons take vacations during the 


insurance during the summer period, to 
the average business man or woman. 
T hese conferences have been held 
throughout the summer season, and have 


proven exceptionally effective in stimu- | summer months. Our agents are led 
lating the agency force to greater effort | to feel, as undo ubtedly others are, that 
during the warm weather. they should make hay while the sun 

“My reasons for encouragement to the | shines, working harder on_ prospects 
agent in getting summer life insurance | where there is competition with another 
business,” said Mr. Lee, “have been | company. 


pointed out in our bi-weekly conferences 


in the following four points: Prearranged Interviews for 


Evenings Stressed 


- 
months, 


Four Points Given for 


Summer Work emphasize during the 


more than ever beiore, 


summer 
the im- 


“1. Semi-annual dividends on bonds | portance of prearranged interviews to 
and stocks are declared in June and | avoid calling on a prospect only to find 
July. This releases millions of dollars | him on his vacation. In this connection, 
in cash to the owners of securities in | the agents are advised to carry more 
this territory. Early in June I suggested | prospect cards with addresses arranged 
to the agents that they make a thor- | geographically. Prearranged interviews 





the evening are particularly stressed, | prospects, and even if they are not 
since those prospects who remain in the | closed during the summer season, we 
city during the summer are most likely | have given them enough to think about 
» be out driving or visiting one of the cause them to welcome us on our 
parks in the evening, and it is only an- | next visit.” 
noying to them to have a life insurance 
agent call to disrupt their plans for re- | Hot Weather More of 
creation. I advise most emphatically Excuse Than Holdback 
that our agents find their prospects at 
ease and relaxed, when calling in the Roy F. Clendennin, general agent at 
summer evening, which can be done | Louisville for the Northwestern Mutual 
only through appointment. Life, in discussing methods of keeping 
up interest of the agency organization 
Extra Appeal for Man ver the summer months, remarked that 
Going on Vacation he felt hot weather is more of an excuse 
than an actual holdback to active writ- 
“If a man caf be seen shortly before | ™8 
he starts on his vacation, an extra ap- Mr. Clendennin for years was in cen- 
peal can be brought to bear on the fol tral Kentucky, where the bulk of his 
lowing points: business was written in the summer sea- 
“(a) Provision through life insurance | 50% Sometimes the country agent 
f vac - m money for their dependents, | CO™Me€s to believe he can not sell in hot 
“(b) Addit necessity for taking | Weather, as the farmers are too busy. 
mut life insurance because of the proxi However the active agent who does not 
mity of vacation hazards such as bath nind getting a little dusty and heated 
ing, boating, fishing, automobiling, | UP goes out on the farm, and perhaps 
orseback riding, overheating, etc. walks along with the farmer while talk- 
“The theory behind this is that the | 8 imsurance to him, just as some of the 
average business man is exposed to more | '™Plement and farm supply house sales- 


hazard lorin . ! ] 
Nazards during vacation pe riod than dur men do 


ing his regular business routine period 
"Ticsush steecdion these & Lm w Always Many Prospects 
teel that we are not only stimulating our in Spite of Vacations 
agents to greater activity, but that we In the city, vacations take some people 
are stirring’ a dormant interest in our | away But not many business men are 








We do not believe in high pressure, 
whether it is a life insurance contract 
or a general agent’s contract we are 
trying to place. You can decide for 


yourself after you have the facts—Get 
the Facts. 











We want poerramen agents. 
Name your territory— 
there may be an opening. 


PILOT LIFE 


INSURANCE COMPANY 


Greensboro, N. C. 


A. W. McALISTER 
President 


T. D. BLAIR 
Agency Mgr. 








Honest-to-Goodness 
Personal Co-operation 


The We believe in team-work, as ex- 
emplified in the help that is given 
Des Moines Life and 


Annuity Agent. 


to every 


Compan 
pany We have always 


felt that two men working to- 


o/ gether do more than one, alone. 


Interested? 
Write for openings! 


Des Moines Life 
& Annuity Company 


J. J. Shambaugh, President 
DES MOINES, IOWA 


Co-operation 
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“ACTUARIES | 





CALIFORNIA 





Barrett N. COATES 


CONSULTING 
ACTUARY 
354 Pine Street - ~- San Francisco 





ILLINOIS 





ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 
160 N. La Salle St. 
Telephone 7296 
CHICAGO, ILL. 


ad 








A. GLOVER & CO. 
* Consulting Actuaries 
2 South La Salle Street, Chicago 
Life Insurance Accountants 


NEW YORK 





oodward, Fondiller and Ryan 
Consulting Actuaries 

Actuarial Service in all branches of In- 
surance and for Pension nds — Examina- 
tions and Appraisals—Statistical Service and 
Installations — Companies and Associations 
managed under contract — Office Systems and 
Reorganizations — Insurance Accounting and 


Auditing. 
75 Fulton Street New York 











OKLAHOMA 


J. McCOMB 

COUNSELOR AT LAW 

* CONSULTING ACTUARY 
Premiums, Reserves, Surrender 
Values, etc., Calculated. Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 
pared. The Law of Insurance a 


Specialty. 
Colcord Bldg. OKLAHOMA CITY 





























Statisticians 
H. NITCHIE 
ACTUARY 
1523 Assn. Bldg. 19 S. La Salle St. 


Telephone State 4992 CHICAGO 








INDIANA 





HGH, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Denver, Des Moines 








H ARRY C, MARVIN 
Consulting Actuary 
2105 North Meridian St. 
INDIANAPOLIS, INDIANA 











L. MARSHALL 
*CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 











MISSOURI 





OHN E. HIGDON 
ACTUARY 
724 Argyle Bidg., Kansas City, Mo. 








A LEXANDER C. GOOD 


CONSULTING ACTUARY 
1416 Chemical Building 
ST. LOUIS 








NEW YORK 





Mi M. Dawson & Son 


CONSULTING 
ACTUARIES 


36 W. 444th St. New York City 























A PURELY MUTUAL 
ComPANY/ 


If You Have Knocked 
the “‘T” Out of ‘‘Can’t”’ 


WE CAN GIVE 


1. You a liberal first year commission. 
2. An unexcelled renewal commission. 
3. Your beneficiary a renewal pension. 

















Stephen M. Babbit 
President 


HUTCHINSON, KANSAS 


























away more than two weeks, and there 
are plenty coming back to replace those 
leaving. There is no real excuse for the 
agent to let up because he can not meet 
the prospect he particularly desires to 
see. The city has many prospects, and 
there are always others to work with. 
Instead of using contests, prizes, etc., 
Mr. Clendennin merely keeps after the 
organization, sending out weekly bul- 
letins, built principally on horse sense. 
These show what the leaders are doing, 
and discuss ways and means of keeping 
fit and using time to the best advantage. 
While not advocating extensive vaca- 
tions, which are on a par with quitting 
work during hot weather, he does be- 
lieve every man should take a reason- 
able vacation, coming back fresh and 
ready to get results. A vacation fre- 
quently results in new ideas and im- 
pressions, which aid materially. 
Recently one of his agents came in 
wearing a heavy woolen suit and 


sweltering 


with the heat. Mr. Clen- 
dennin advised him to go out and get 


some tropical clothing and fit himself 
better to resist a hot spell. 

In discussing the company award he 
received some years ago, and which 
represented summer business largely, Mr. 
Clendennin stated that as a result of 
being a big producer he spent much 


time traveling and talking before agency 
gatherings. Shortly he discovered he 
was losing too much time from business, 
which was suffering from lack of per- 
sonal driving. His general agent also 
figured that he was spending too much 
time telling others how to go after busi- 
ness, and not enough in going after his 
own. He retired as a speaker. 

Mr. Clendennin figures that hot or 
cold weather makes little difference if a 
man is really eager and willing to sell. 
It is keeping after prospects, arranging 
the work, and going after it in a sys- 
tematic way that gets results. 








NEWS ABOUT LIFE POLICIES _ 











Policy Literature, Rate Books, etc. 


Digest” 





New Policies, Premium Rates, Dividends, Surrender ties and all ne in 
Supplementing the 
ard “Little Gem,”’ Published Annually in May and April respectively. | 
PRICE, $4.00 and $2.00 respectively. 


“Unique Manual- 

















PACIFIC MUTUAL MANUAL OUT 


Some New Rates and Optional Features | 


Are Shown—Reductions on Non- 
Participating Forms 


The new rate manual of the Pacific 
Mutual Life, which has just been issued, 
shows numerous additions and 


changes in rates of policies previously 


shown in the old manual. The new 
book, which is a loose-leaf binder, for 
the first time shows rates for joint an- 


nuities and joint and survivorship settle- 
ment options. The classifications are 
considerably liberalized. Rates are given 
for both participating and non-participat- 
ing for ages 10 to 15, inclusive, for the 
first time. There are no reductions in 
the rates on the participating policies, 
but five forms in the non-participating 
group show appreciable decreases as 
compared with the old schedule. 

The rates for ages 10 to 15 on the im- 
portant policies, shown for the first time, 
and the new rates on those non-partici- 
pating policies which have been reduced, 
follows without dis- 





are as per 1,000, 
ability or double indemnity: 
Participating Non-Par. 
20 Yr. 20 Yr. 
Ord. 20 Pay. End. 0 Pay. End. 
10 $14.75 2.65 $46.60 18.84 $39.39 
11 15.00 46.65 19.08 39.41 
12 15.25 46.70 19.34 39.43 
13 15.50 46.75 19.60 39.45 
14 15.80 46.80 19.87 39.48 
15 16.10 46.90 20.16 39, 50 
15 End End. 
Yr. at 
End. 65 
10 $64.65 15 $16.40 
11 64.70 5 16.75 
12 64.75 17.10 
13 «464.80 17.45 
14 64.90 17.85 
15 64.95 18.25 
Non-Participating 
Iend End 15 Life 
a at Pay Pd 
65 60 Life at 60 
16 $14.40 $15.81 $23.69 $13.34 
17 14.75 16.25 24.03 13.65 
18 15.12 16.71 24.39 13.97 





| SEMI-ANNUAL STATEMENTS—-LIFE E 


(As Reported to Governor of Georgia) 








Assets 

Bankers Health & Life 553,666 
Equitable Life, N. Y. . 917,044,808 
Federal Life 10,167,884 
Franklin Life 23,172,963 
Morris Plan . 900,017 
New England Mutua! 193,426,568 
Old Colony Life . : 4,095,39 

Phoenix Mutual Life 106, 6! 51,977 
Pilgrim Health & Life ..... 8,460 
Reserve Loan Life ........ 9, 592 2,688 
State Mutual, Mass. 113, 008, 129 


some | 5 












End End 10 
at at Pay. 
65 60 Life 
5.52 17.20 3.71 
5.93 17.72 -23 
6.37 18.28 77 
6.84 18.87 33 
7.33 19.49 5.91 
7.85 20.15 3.51 
8.20 20.36 -13 
8.98 21.62 -78 7 
9.60 -43 8.45 28. 
20.26 23 9.14 28. 
20.97 9.86 29. 
21.71 .6 $ 
22.51 30. 
23.36 ° 
24.28 . 
q 25.25 2. 
35 26.3 3. 
36 27.54 33. 
37 28.88 34. 
38 30.33 35.2 
39 31.89 36. 
40 33.59 . 
41 35.44 37.8 
42 37.46 38. 
43 39.68 ° 
44 42.11 of 
45 44.80 2. 
46 47.69 3.3 
47 50.91 
48 54.51 i. 
49 58.55 47. 
50 63.14 48. 
51 68.36 50.5 
52 74.37 52.26 
53 81.36 54.05 
54 389.60 55.94 109.09 
55 99.45 57.94 130.94 
56 111.43 60.08 ecee 
57 126.33 52.34 
58 145.39 64.75 
59 170.69 67.33 
60 205.93 70.08 
61 259.29 73.11 
62 76.36 
63 79.84 
64 eoee ceve . 83.59 
65 sae seas Baee 87.63 
Great Northern Life 
The Great Northern Life has issued a 
new disability rider, making disability 
income retroactive to the first day after 
three consecutive months of disability. 
The rider authorizes the payment of a 
monthly income of $10 per month for 


each $1,000 of insurance, for each com- 
plete month of such continued total dis- 
ability, so long as the insured is suffer- 
ing such total disability, the payment to 
be made from the beginning of the dis- 


\ ability. 


—Jan.1 to June 30.— 
= Income Disburse. 
$ 5 $ 801,853 33 





501,393 
1,092,891 


8.040,717 



































THE SOUTHERN STATES LIFE 


INSURANCE COMPANY 
ATLANTA, GEORGIA 











en — 


HE Southern States Life, organ- 
ized in 1906, has an enviable 
record—21 years of honorable and 
successful relations with agent 
and policyholder. 


During this time the company has 
been cultivating and serving well 
its field—Dixie. 


Today there is opportunity in 
Dixie—the South is awaking in- 
dustrially. To men who are un- 
attached and to new men the 
Southern States has an attractive 
—— proposition. 






































ONE HUNDRED MILLION 


Insurance in Force 


THE COLUMBUS MUTUAL 


expects to reach this goal of all young companies early in 
August. 


The Company has operated under the original officers 
almost without change for nineten years. All business on 
our books has been placed there DIRECT BY OUR OWN 
AGENTS. No consolidations have been made with other 
companies. No pools have been entered into. NO RE- 
INSURANCE has been accepted. 


The Company, the Agency Contract, the Agency 
Service, the Policy Contracts and the cost of Insur- 
ance are EXCEPTIONAL. 


If you are seeking a connection and desire to work 
under ideal conditions come with us and help place the 
Second Hundred Million on our books. 


The Columbus Mutual Life 


Insurance Company 


58@ E. Broad Street, Columbus, Ohio 
Cc. W. Brandon, President D. E. Ball, Vice-President and Sec'y. 
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“THE FRIENDLY COMPANY’ 


Sincerity 


Because of the sincere depths of their religious 
beliefs, the Pilgrims landed on the rocky New 
England coast of our country shortly after its dis- 
covery by Columbus. There they met the most 
severe tests humanity has ever had to meet and 
because of their high courage and sincerity were 
able to lay the foundation of the greatest of nations 
and give to its people a priceless heritage—Sincer- 
ity—Courage—Faith. 


This company, truly American in her ideals, 
does everything possible to bring success to her rep- 
resentatives. You, too, will find it pays to be 
friendly with the 


PEOPLES LIFE INSURANCE CO. 


“The Friendly Company” 
FRANKFORT INDIANA 


Opportunities in Indiana, Illinois, Ohio, Michigan 
Tennessee, Arkansas, Iowa, California and Texas 


You'll Like 








AGENTS 


Direct leads—livest and 
most helpful general 
agency in Chicago—is 
how one of our agents 
has characterized us. 


Good Men are 
Always Wanted 


Our Service! 














TWO SUPERVISORS 
To Work With 
AGENTS AND 

BROKERS 


No Division of Commissions 















WILLIAM M. HOUZE BROKERS 
s. ween padenen teas pine yan Bivd We offer you the 
Telephones Harrison 1434-0402 fullest cooperation. 


Chicago, Illinois 


We sincerely be- 
General Agent of 


lieve we can serve 
you to advantage. 











INSURANCE 


OF BOSTON “4SS40~USETTS 























“BIG SALE» 
Jorced fo vacate! 














F all the signs which point the way to bargain-hunters, there is no 

surer guide than the advertisement that such-and-such a business is 

“forced to vacate”. The need for immediate cash with which to meet 

outstanding debts and future expenses calls for a complete or partial liquida- 

tion of existing stocks of goods—and that right speedily. Circumstances 

seldom combine more favorably in the interests of the consumer; selling-prices 
seldom represent a greater sacrifice on the part of the offerer. 


= so, when a man of property is forced to “vacate”’ this life, his death leaves 
is executor confronted by the necessity of producing ready cash for the 
prompt settlement of taxes and other debts which cannot long be put off. 
Seldom does the executor find cash or quick assets at his disposal in amounts 
anywhere nearly adequate to meet this emergency. 


For example, a survey of typical estates probated in New Y ork State within 
the past five years shows available cash averaging from 6.1% of the gross 
estates of $100,000 to $500,000, down to but 3.2% of the gross ‘estates of over 
$10,000,000. Against these gross estates were claims i in the following average 
percentages of the gross, based on a similar range in principal: federal estate 
tax, 1.$ to 17.6% of the gross estate; state inheritance tax, 2.9 to 3.8%; 
administrative expenses, §.7 to 7.3%; other debts, 5.6 to 6.1%—the total 
claims ranging from 17.8 to 32.7% of the gross estates! 


In the smaller estates, an immediate depreciation of 17. 8%, with only 6.1% 
in cash to meet it; in the larger estates, a shrinkage of 32.7%, with only 3.2 2, 

of the gross in ready cash! Such a deficit has too often meant the selling off 
of enough of the decedent’s holdings to swell the cash to the desired amount. 

It matters not if the market is unfavorable, or if the securities are anything but 
quickly negotiable—they must be disposed of, regardless of the sacrifice. 

And many a proud estate has thus met a market- produced depreciation of 
50% or more, where its normal tax-and-debt-produced shrinkage should have 
been under 30%. 


One of the most useful functions of Life Insurance today is the elimination of 
such tragic wastage in estates. For Life Insurance means Cash, when Cash 
is most needed. 


THE TRAVELERS 


INSURANCE COMPANY 
HARTFORD, CONNECTICUT 





